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We built our own Pikes Peaks 


to engineer beller car transmissions 


HEY’RE called—in engineering language— 

“electronically variable dynamometers.” And 
—when this picture was taken—a transmission was 
being given the works under precisely the same 
conditions it would meet on a Pikes Peak climb, 
including every single hairpin turn and road 
grade. 


What’s more, the performance of the transmission 
is recorded even more exactly than it could ever 
be on an actual trip up the mountain. 


Result: more knowledge added to the fund of 
information about automatic transmissions which 
our engineers have been uncovering since back in 
1927. And a continuous improvement in the per- 


formance of General Motors famous automatic 
transmissions—Powerglide in Chevrolet; Hydra- 
Matic in Pontiac, Oldsmobile and Cadillac; 
Twin-Turbine Dynaflow in Buick. Not to mention 
GM’s automatic Army truck and tank transmis- 
sions now proving their worth in Korea. 


Here, then, is a typical example of the way GM 
engineers make use of every available material, 
every practical method—even develop new mate- 
rials and new methods —to build better, more 
economical products for you. In fact, it is this 
continuous engineering ingenuity and resource- 
fulness which make the key to a General Motors 
car—your key to greater value. 


CHEVROLET + PONTIAC + OLDSMOBILE + BUICK +* CADILLAC « All with Body by Fisher -« GMC TRUCK & COACH 
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NATIONAL SECURITIES & 
RESEARCH CORPORATION 
Estoblished 1930 Fw 


120 Broadway New York 5, N. Y. 


WHAT IS THE TRANSISTOR? It is a tiny electronic device that can do amazing things for you by amplifying electric 
signals. It requires only a fraction of the power of a vacuum tube. It will be low in cost and last many times longer. 
Three types of Transistors are shown above, about actual size. 


Thats the LITTLE’ GIANT 
with the Lig Future 


The Transistor — invented at Bell Telephone 


Laboratories— opens new doors to far-reaching im- 


provements in telephone service and in other fields 


Many important inventions for com- 
munications have come from the 
Bell Telephone Laboratories. Sel- 
dom, however, has there been a 
new discovery with the exciting 
promise of the Transistor. 

This tiny device can amplify 
electric signals a hundred thousand 
times. It can do many things that 
vacuum tubes can do and many 
more besides. It is something en- 
tirely new, and works on entirely 
new principles. 


Because it is so small and rugged, 


and takes so little power, it can be 
used in ways and places beyond 
reach of a vacuum tube. 


Invented at the Bell Laboratories 
to amplify the voice in telephone 
service, the Transistor is opening 
new doors of opportunity in other 


fields. 


The Bell System has licensed 
thirty-eight other companies to 
make and sell transistors under its 
patents. This is in accordance with 
our established policy of making 
our inventions available to others 


on reasonable terms. These include 
makers of advanced equipment for 
defense, as well as radios, television — 
sets, hearing aids, and a wide range 
of electronic apparatus. 


The Transistor is already being 
used in the new electronic equip- 
ment which enables telephone users 
to dial Long Distance calls from 
coast to coast. 


It is another example of the value 
of Bell System research in bringing 
you more and better telephone 
service. 


BELL TELEPHONE SYSTEM 




















N. Y. Stock Exchange Trading 


*Aver- *Trad- Per *Aver- *Trad- Per *Aver- *Trad- Per 

age ing Cent age ing Cent age ing Cent 

Shares Vol- Turn- Shares Vol- Turn- Shares Vol- Turn- 

Year Listed ume over Year Listed ume over Year Listed ume over 

1917.. 179 185 103% 1929.. 942 1,125 119% 1941.. 1,459 171 12% 
1918.. 194 143 74 1930.. 1,212 811 67 1942.. 1,467 126 9 
1919.. 208 318 153 1931.. 1,308 577 44 1943.. 1,480 279 19 
1920.. 251 228 91 1932.. 1,315 425 32 1944.. 1,491 263 18 
1921.. 293 173 59 1933.. 1,303 655 50 1945.. 1,542 378 24 
1922.. 337 261 77 1934.. 1,299 324 25 1946.. 1,682 364 22 
1923.. 393 236 60 1935.. 1,311 382 29 1947.. 1,839 254 14 
1924.. 425 284 67 1936.. 1,339 496 37 1948.. 1,962 302 15 
1925.. 463 460 99 1937.. 1,386 409 30 1949.. 2,092 272 13 
1926.. 539 452 84 1938.. 1,418 297 21 1000.. asso 525 23 
1927.. 620 582 94 1939.. 1,430 262 18 1951.. 2,485 444 18 
1928.. 706 931 132 1940.. 1,445 208 14 1952.. 2,702 338 13 











*In millions. 





Standard Oil (N.J.) Photo 








Stockholders Increase But Stock Trading Drops 


rading volume is the lifeblood of 

Stock Exchange member firms. 
Their partners frequently hold in- 
vestments for their own account 
which may (or may not) make sub- 
stantial profits for them, but their 
day-in, day-out bread and butter busi- 
ness is the execution of orders on a 
commission basis. This business, like 
practically all others, has _ been 
plagued by higher costs in recent 
years, but an even more severe handi- 
cap has been the generally low level 
of trading volume. 

As the table shows, the number of 
shares traded during the past fifteen 
years has averaged well below the 
experience of the period from 1925 
through 1933. The total for 1942 was 
the smallest since 1900 except for 
1913 and 1914, and the record since 
then has also shown exceptionally 
light trading considering the increase 
in the number of shares listed and the 
nature of price movements in recent 
years. 


Influences Volume 


The latter factor exercises con- 
siderable influence over trading vol- 
ume. Until 1934, there was a very 
well defined tendency for volume to 
fluctuate with prices, reaching a mini- 
mum around bear market lows and 
expanding sharply during the later 
stages of bull markets. This tendency 
was evident in 1936-37 and 1945-46, 
| but to a much lesser degree than in 
the past, and it was almost entirely 
lacking in 1951-52. Instead of sur- 
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Although more individuals 
own stocks than ever before, 
turnover on the New York 
Stock Exchange is close to an 
all-time low in relation to 


the number of shares listed 


passing the 1950 total during these 
years, volume declined. Expressed 
as a percentage of the number of 
shares listed, it was the smallest in 
history in 1952, except for the bear 
market years 1941 and 1942. 

There have been many reasons for 
this. Increasing Government regula- 
tion of security markets has played 
an important part, notably higher 
margin requirements and SEC re- 
strictions on short selling and on 
trading by professionals and insiders. 
Higher brokerage commissions and 
transfer tax rates, and the growing 
practice of listing Big Board stocks 
on the smaller regional stock ex- 
changes, share some of the responsi- 
bility. 

Of even greater importance is the 
meteoric rise in individual income tax 
rates. This has affected stock trading 
adversely in several respects. For one 
thing, the steep progression in rates 
has diminished the available resources 
of the higher income groups who, 
even today, account for a dispropor- 
tionately large amount of stock own- 
ership in relation to their numbers. 


Furthermore, this tax rate pro- 
gression has lessened the attraction 
of stocks for such individuals in favor 
of municipal bonds, whose interest is 
tax-free. A married man with a tax- 
able income of $28,000 or a single 
man with an income of $14,000 car 
actually obtain a larger net return 
from municipals, currently yielding 
2.7 per cent, than from commori 
stocks, currently yielding 5.7 per cent, 
since he must pay a tax of 53 per 
cent on dividends from the latter. In 
the higher income brackets, of course, 
the advantage of municipal bonds 
over stocks is even more marked. 


Controlling Consideration 


Finally, higher tax rates combined 
with certain provisions of the tax 
laws relating to capital gains and 
losses have tended to discourage short 
term trading. Such operations are 
normally completed in less than six 
months, and any profits are thus tax- 
able in full at normal income tax 
rates. Losses, however, are deduc- 
tible for tax purposes (unless there 
are gains on other transactions 
against which to offset them) only 
up to $1,000 in any year. If even the 
highest bracket individual income tax 
rate were only 20 per cent, as in the 
late *twenties, this heads-you-lose, 
tails - the - Government - wins set-up 
would not be an important deterrent 
to short term market operators, but 
under existing conditions it is fre- 
quently a controlling consideration. 

Partly because of the blighting ef- 
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fect of higher tax rates, partly due 
to higher margin requirements and 
perhaps because of a more conserva- 
tive attitude among stock buyers, 
margin trading has declined substan- 
tially. If an investor who used to 
buy on a 25 per cent margin now 
pays for his commitments in full, his 
broker will obviously receive com- 
missions from him on only one-fourth 
as much business. The increase in in- 


vestment as opposed to speculative 
purchases also makes for lower turn- 
over, since individual holdings tend 
to be maintained over a longer period. 

This is particularly true of insti- 
tutional investments, which have as- 
sumed increasing importance in re- 
cent years. Pension funds, savings 
banks and eleemosynary institutions 
do not engage in in-and-out trading. 
It may be—though this is debatable— 


Municipal Bonds Have 
Wide Tax Advantages 


State, county, town and other obligations in this category 


have special attraction for investors in the higher income 


brackets. Here is a group of issues suitable as backlogs 


little more than a year ago the 

Standard & Poor’s weekly mu- 
nicipal bond yield average stood at 
2.00 per cent. Last October 15 it 
touched the year’s high at 2.43 per 
cent. But a renewed decline in mu- 
nicipal bond prices early this year 
carried yields even higher, the index 
touching 2.70 per cent—the year’s 
highest so far—in the week ended 
May 6. In recent weeks, however, 
there have been indications that the 
market was leveling off and that per- 
haps a moderate downtrend in the 
average yield might develop with the 
absorption of such new issues as the 
$125 million of New York State 
Highway bonds, $130 million 
New Jersey Turnpike, $100 mil- 
lion Delaware River Port Au- 


holding tax exempt issues: At 100, 
the Durham County, N. C., 2%s of 
1980, carried in the accompanying list 
of municipals, afford the investor a 
net return of 2.5 per cent a year. The 
individual investor in the $22,000 to 
$26,000 taxable income bracket, as 
the table of equivalent yields indi- 
cates, would have to receive an in- 
come of 7.35 per cent a year from 
non-exempt securities in order to 
come out with the same net cash in- 
come as from the Durham County 
issue. If he is in the $44,000-$50,000 
bracket his non-exempt investments 
would have to return him 10 per cent 


that the growth of mutual funds has 
contributed to lower trading volume, 
This would be the case if these funds 
do less shifting of their holdings than 
would their shareholders in the ab- 
sence of the funds. 

The decline in stock turnover can 
certainly not be ascribed to dimin- 
ished interest in common stocks, 
Practically all corporations which re- 

Please turn to page 26 





Ten Attractive 
Tax Exempt Municipals 
Recent Price- 


Basis 
Baltimore, Md., 134s, 1967. 2.20% $94 
Boston Metropolitan Dist. 
1Y%4s, 1978 2.70 78 
Corpus Christi, Tex., 
Housing 2%s, 1989 2.90 83 
Durham County, 
2%4s8, 1980 2.50 
Louisville, Ky., 2s, 1988... 2.70 84 
Massachusetts (State) 134s, 
1958 1.60 
New Jersey (State) 1.90s, 
1.85 
2.70 
2.90 
2.60 


Issue 


1965 

*New York State Thruway 
Authority 2.70s, 1980.... 

Seattle, Wash. Lt. & P. 
Rev. 234s, 1985 

Texas (State) 2.40s, 1985. . 


*Guaranteed by New York State. 





in order to be the equivalent of 2.5 
per cent on the tax exempt issue. 
The contrast is the more glaring when 
the quality of the North Carolina 
bond is viewed alongside the danger- 
ously speculative characteristics to be 
expected of a non-exempt issue car- 
rying a 10 per cent yield. 


Tax Exempt Yields and Equivalent Taxable Yields 





thority and $75 million of Maine 
Turnpikes, in addition to the 
June offering of Federal Hous- 
ing Authority bonds in an 
amount not yet definitely fixed. 
With the rise in Federal in- 
come tax rates in recent years 
the investor in the upper—not 
necessarily the very high— 
brackets has been receiving a 
lower net income (after taxes) 
from taxable securities than he © 
would have enjoyed from the 
same capital invested in tax- 
exempt municipals. Here is an 
illustration of the advantage of 
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r If Yield From Tax-Exempt Bond Is . 
1.00% 2.00% 2.25% 2.50% 2.75% 3.00% 3.25% 3.50% 
-—— To Provide An Equivalent Return, A Taxable Bond Must Yield ——, 
1.29% 2.57% 2.89% 3.21% 3.53% 3.85% 4.17% 

1.33 2.65 2.98 3.32 3.65 3.98 4.31 

3.87 4.22 4.58 


1.41 3.17 

1.52 3.41 417 454 492 
1.61 3.63 444 4.84 

1.72 3.88 4.74 5.17 
1.92 4.33 
2.13 4.79 
2.27 5.11 
2.44 5.49 
2.63 5.92 
2.94 6.62 
3.03 6.82 
357 8.04 
4.00 : 9.00 
6.67 13.33 14.99 
100,000-150,000.... 10.00 20.00 22.50 


Note: Table applies to a single person, based on tax rates on 1952 incomes. If income is divided as com- 
munity property, divide taxable income by two and see corresponding figures in table. 
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Taxable Income Tax Rate 
Not over $2,000... 
$2,000- 4,000.... 
4,000- 6,000.... 
6,000- 8,000.... 
8,000- 10,000.... 
10,000- 12,000... 
12,000- 14,000.... 
14,000- 16,000.... 
16,000- 18,000.... 
18,000- 20,000.... 
20,000- 22,000.... 
22,000- 26,000.... 
26,000- 32,000.... 
38,000- 44,000.... 
44,000- 50,000.... 
80,000- 90,000... 
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Cluett, Peabody & Co.— 
Shirt Industry Leader 


Since the middle of last year, consumer demand for 


company's line of "Arrow" shirts has remained strong. 


Improvement in 1953 earnings now seems attainable 


luett, Peabody & Co.—the na- 

tion’s largest and most inte- 
grated maker of branded men’s shirts 
—has a surprisingly good record for 
a concern operating in the cyclical 
textile field. In only one year since 
1929 has a deficit been incurred and 
that took place in the depression- 
ridden year 1932. 

The company traces its antecedents 
back to the middle of the last century 
when George Cluett, an Englishman’s 
son, went into the collar business in 
Troy, N. Y. Merger with another 
concern in 1868 brought to the sur- 
viving company both the trade name 
Arrow and an enterprising salesman 
named Frederick F. Peabody; both 
were instrumental in furthering the 
growth of the Cluett, Peabody organ- 
ization. 


Leading Products 


Today the company accounts for 
an estimated 25 per cent of the in- 
dustry’s sales of dress and business 
shirts and a substantially lower per- 
centage of the fast-growing sport 
shirt business. This does not mean, 
however, that Cluett is neglecting 
sport shirts which on a unit volume 
basis are being produced by the in- 
dustry as rapidly as dress and fancy 
shirts. Actually, Cluett produces 
about as many sport shirts as does 
any other maker and is broadening 
its line to take advantage of the trend 
to this type of apparel. 

Shirts are by far the company’s 
most important products, but collars, 
neckties, handkerchiefs and under- 
wear are also sold under the na- 
tionally advertised Arrow trade name. 
Cluett, Peabody & Co. Ltd. of Can- 
ada (a consolidated subsidiary) turns 
out a similar line of goods for sale 
in the Dominion and accounts for 
somewhat more than five per cent of 
total sales volume. 

This spring a line of custom qual- 
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ity shirts (priced at from $7 to $13) 
were offered for the first time under 
the Golden Arrow label. And Cluett 
has also formed a boys’ shirt depart- 
ment—including boys’ sport shirts— 
which is expected to have merchan- 
dise available by next spring. 
Although patent rights relating to 
its process for controlling shrinkage 
of cotton fabrics expired in 1949, the 





Cluett, Peabody 


Net Earned 
Sales P 


er *Divi- 
(Millions) Share 


dends Price Range 
1929... $21.5 $0.57 $1.25 24%4—11% 
1937... 20.9 0.67 100 297%—13% 
1938... 20.2 1.29 0.85  253%4,—10% 
1939... ZS 416 Z75 38 —21% 
1940... 25.0 3.94 2.75 45%4—25% 
1941... 30.7 405 3.00 397%—28% 
1942... 37.3 3.40 2.25 36%—25% 
1943... 34.3 3.27 2.00 40 —33% 
1944... 32.1 2.42 200 394%—34% 
1945... 313 2.93 200  53%4—35% 
1946... 444 7.22 300  605%—39% 
1947... 61.8 7.20 3.00 48%—34 
1948... 840 5.59 3.00 367%—27% 
1949... 76.6 2.24 2.00 305%—21% 
1950... 783 7.09 3.00 34144—22 
io... oe. 4a. oa 36%4—29% 
1952... 76.0 3.97 200 32%—24% 


Quarter Ended March 31: 


1952... $16.5. $0.55 .... 
1953... 20.6 1.50 a$0.50 


eeeeeseeree 


a317%4—28% 


*Dividends paid in every year since 1923. a— 
Through May 13. 





company continues to receive sub- 
stantial income from its Sanforiged 
trade mark licensees. Licensing agree- 
ments with mill and finishing plants 
—covering use of the trade mark on 
processed yardage—have been rene- 
gotiated at considerably lower rates. 
Nevertheless, pre-tax profits of the 
Sanforized division equaled $1.86 mil- 
lion last year, or about one-third of 
the company’s total earnings before 
taxes. 

The Sanforset trade mark for 
shrinkage controlled rayons was in- 
troduced in 1947 and the Sanforlan 
trade mark for woolens, in 1948. As 
yet, no net income after promotional 
expenses has been derived from these 
sources. But recently, the single proc- 
ess used to control shrinkage in wool- 
ens under the Sanforlan trade mark 
has been supplemented by two new 
continuous processes which are ap- 
plicable to greater varieties of wool. 
This will obviously bolster the com- 
pany’s position in the wool shrinkage 
field and it is possible that Sanforlan 
will be in the black by next year. 


Sales Slump Over 


In 1952, Cluett, Peabody’s sales 
declined about five per cent and earn- 
ings slipped to $3.97 per share from 
the $4.37 reported a year earlier. 
The company explains: “Volume in 
the first half [of 1952] was affected 
by relatively high dealer stocks which 
were not significantly reduced until 
mid-year.” In addition, sizable ex- 
pense was incurred last year for plant 
rearrangement and modernization. 

Since mid-1952, however, con- 
sumer demand has been excellent 
and, in the opening 1953 quarter, 
earnings jumped to $1.50 per share 
or almost triple the profits netted in 
the similar 1952 period. First half 
earnings could run in the neighbor- 
hood of $2.50 a share, more or less, 
depending on whether EPT is in - 
effect only through June 30 or for 
all of 1953. Cluett’s EPT exemption 
is around $7 million or $4.15 per 
share after normal and surtax. 

It should be noted that Sanforized 
income normally falls off in the 
second half of the year because of 
the effect of quantity discounts. 
Moreover, a wage increase which 
becomes effective May 25 will not be 
offset by price increases on fancy 

Please turn to page 31 
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12 Stocks That Should 
Earn More This Year 


Here are 12 companies whose managements have indi- 
cated that higher earnings are in prospect for 1953. In 


all but four cases, 1953 earnings per share are estimated 


j ben is the season of the year when 
alert investors scan the financial 
columns of their favorite newspaper 
with more than casual interest. The 
reason: Under the questioning of 
stockholders at annual meetings, cor- 
porate management is more disposed 
to make projections of future earn- 
ings than on other occasions. Though 
they may have definite ideas of what 
the future holds, executives are ordi- 
narily reluctant to indulge in crys- 
tal-gazing for the simple reason that 
predictions are sometimes interpreted 
as promises by uninformed stock- 
holders. 


"Management's Opinion 


The question might well be asked: 
Why should the predictions of top 
management be given greater weight 
than those of security analysts or 
other economic observers? The an- 
swer is that the upper echelons of 
management have access to more 
complete financial information than 
any other interested party. Often— 
though not always—much of this in- 
formation is withheld from outsiders 
for sound competitive reasons. 

While the judgment of even the 
best-informed executive is far from 
infallible, there is evidence support- 
ing the accuracy of their predictions. 
Slightly more than a year ago, ten 
companies whose managements had 
predicted higher 1952 earnings were 
tabulated in FINANCIAL WorLD. A 
check reveals that all of these compa- 
nies actually reported higher per 
share earnings, with final figures well 
in line with earlier forecasts. In fact, 
one utility company (Atlantic City 
Electric) reported net of $1.81 per 
share in 1952 as against the $1.80 
the management had predicted in the 
forepart of the year. 

For this study 12 companies have 
been selected. In each instance an 
official of the company has indicated 
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expectations of higher 1953 earnings, 
and in eight cases estimates of 1953 
profits per share are available; only 
four have not translated their fore- 
casts into precise dollars and cents 
estimates. As a precaution, it should 
be noted that the quality of the 12 
issues shows fairly wide variation and 
the expectation of improved earnings 
alone does not qualify an issue for 
all portfolios. 

Some of the indicated earnings 
gains will be relatively small, others 
fairly wide. Air Reduction and Dow 
Chemical, for example, anticipate 
only slight improvement in their lat- 
est fiscal period; significantly, in the 
nine months ended last February, 
Dow’s earnings lagged the compar- 
able year-earlier period. On the 
other hand, Western Union—which 
experienced a drastic earnings decline 
in 1952 because of a prolonged strike 
—should score marked improvement 
this year. In the first quarter of 
1953, the company earned $1.58 per 
share compared with only $1.04 for 
all of last year. 

In another division of the utility 
field, General Telephone looks for- 
ward to earnings of $4 a share or 
more this year as against $3.15 in 
1952. The management points out 


that the movement of business away 
from congested city areas operates to 
the advantage of the independent 
telephone units which serve large 
suburban and rural areas. More- 
over, General Telephone—largest of 
the 5,400 or so independents outside 
the Bell System—has been absorbing 
many smaller units which have been 
unable to keep pace with rapid tech- 
nological changes now taking place 
in the industry. General serves more 
than 1.5 million telephone subscrib- 
ers in 19 states (Bell System tele- 
phones number more than 39.4 
million) and in many areas rate ad- 
justments have been permitted, there- 
by improving the earnings picture. 

Combustion Engineering (which 
recently changed its name from Com- 
bustion Engineering - Superheater) 
has unfilled orders on hand in excess 
of $200 million. Even though in- 
coming orders have lately been some- 
what disappointing, the backlog is be- 
lieved sufficient to permit 1953 sales 
to rise to about $155 million and 
earnings to $6.75 per share; compar- 
able 1952 figures were, respectively, 
$137.8 million and $6.15 per share. 

Worthington Corporation also has 
large unfilled orders on its books, 
which may permit capacity operations 
in 1953. The management has indi- 
cated its belief that higher sales and 
profits will be realized this year de- 
spite the effects of a strike at the 
Buffalo, N. Y. plant on first quarter 
earnings. 

Cigarette consumption continues to 
show a steady uptrend, with an annual 
gain of about four per cent in pros- 
pect over the next few years. Amer- 
ican Tobacco—largest factor in the 
industry from the standpoint of both 


Stocks With Good Earnings Prospects 


-——Earned Per Share——, 
r——Actual——-,_ Projected 


1951 1952 
Air Reduction ........ $2.69 $2.25 
American Natural Gas. 2.58 2.34 
American Tobacco.... 5.57 4.79 
Columbus &S. Ohio El. 1.84 2.07 
Combustion Engineer... 6.24 6.15 
Corn Products Refining 5.09 4.60 
Dow Chemical ....... e1.99 e1.65 
General Telephone .... 2.63 3.15 
Kansas City Pwr. & Lt. 1.89 2.19 
Reading Company .... 4.81 6.34 
Western Union ....... 4.85 1.04 
Worthington Corp. ... 5.72 5.40 





a—No specific estimate of per share earnings made by management. 


Indic. Price- 
Divi- Recent Earns. 
1953 dend Price Ratio Yield 
a $1.40 28 Pats 5.0% 
$3.00 1.80 34 11.3 5.3 
b7.25 400 73 10.1 5.5 
225 1.40 24 10.7 5.8 
6.75 3.00 44 65 68 
04.75 3.60 72 152 5.0 
a 1.00 38 okie 2.6 
4.00 2.20 38 9.5 5.8 
2.25 1.60 29 12.9 5.5 
6.72 2.00 30 4.5 6.7 
a 3.00 41 ea ‘p_ 
a 2.50 32 7.8 


b—Estimate based on 


1952 level of sales and costs, and assumes expiration of EPT June 30; if EPT remains, net would be 


$6.25 per share on same basis. 
Year ended May 31. 


c—Mean of management estimate of $4.50 to $5.00 per share. e— 
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unit and dollar sales—seems in line 
for considerable improvement in net 
income in view of a more favorable 
price situation. Last February, the 
first increase in nearly three years 
was put into effect. While the boost 
amounted to only one cent per pack 
at the consumer level, it will ma- 
terially affect cigarette company earn- 
ings. American should show a gain 
of close to $2.50 per share this year 
if EPT expires June 30, and nearly 


Rising Costs Cut 


Traffic and revenues have been 





$1.50 per share more even if the levy 
continues through all of 1953. 

The only rail representative in the 
group is Reading Company—the na- 
tion’s largest carrier of anthracite 
coal and the eighth ranking carrier 
of bituminous coal. Reading antici- 
pates a good gain in 1953 revenues 
because of increasing industrial de- 
velopment along its lines. (The road, 
together with the Pennsylvania Rail- 
road, serves the new Fairless Works 


Airline Earnings 


making good gains 


but operating profits have suffered. Sale of equip- 


ment has boosted final net of several companies 


— of most of the leading 
airlines were higher last year 
than in 1951, an improvement which 
normally would be reflected in higher 
share prices. The fact is, however, 
that since 1951 prices of airline issues 
have been declining, and the highs 
of that year still stand as the best 
level generally since 1946. This con- 
trasts with the action of most of the 
rest of the market during that period. 

The year 1952 was a_ record- 
breaker for the airlines in most 1m- 
portant respects. More passenger 
miles were flown than in any year 
(up 18 per cent from 1951), more 
freight and express was carried, and 
operating revenues reached a new 
high. Aggregate net earnings rose 
above the 1951 level. Domestic pas- 
senger traffic has continued to in- 
crease this year along with gains in 
all other categories save possibly 
mail. 

Despite all these favorable aspects, 
the over-all picture is one of rising 
costs cutting heavily into operating 
profits. The earnings increases that 
were reported last year by American 
Airlines and Eastern Air Lines, for 
example, were possible only because 
of large capital gains resulting from 
the sale of equipment and an appreci- 
able dip in Federal taxes. American 
had no EPT liability in 1952 in con- 
trast to payment of about 40 cents a 
share in 1951, and the earnings com- 
parison was further distorted by a 
1951 deduction of a non-recurring 
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charge of nearly $1.2 million (net 
after taxes). Eastern, whose 1952 
operating income declined 20 per 
cent, made nearly $1.8 million more 
from sale of equipment last year than 
in 1951, a profit subject only to the 
capital gains tax of 26 per cent rather 
than the excess profits tax. Income 
taxes paid by Eastern were $4.2 mil- 
lion smaller than in 1951 when EPT 
of $2.7 million was paid. Non- 
recurring profit from sale of air- 
planes not only helped Eastern re- 
port an increase in net but was also 
substantial for Northwest Airlines, 
Delta and National. 

Western Air Lines, which wit- 
nessed a sharp rise in expenses last 
year, recently stated that a point may 
be reached when rising costs can no 
longer be absorbed by increased vol- 
ume but can be met only by higher 
fares. The fare trend, however, 


of United States Steel at Morrisville, 
Pa.) While important anthracite 
markets have been declining, Reading 
has been able to increase its share of 
that business to around 32 per cent 
in 1952. Also, dieselization has 
helped improve the carrier’s operat- 
ing efficiency. When units on order 
are delivered later this year, the 
road’s passenger business will be en- 
tirely dieselized as well as 81 per cent 
of freight service. 





BS 


Sots. 9 


United Air Lines 


seems now to be running the other 
way. Because of the steadily grow- 
ing proportion of total traffic now 
being accounted for by aircoach busi- 
ness, returns per passenger-mile are 
trending downward. American’s 
low-rate tourist business rose from 
seven per cent of total passenger 
traffic in 1951 to 13 per cent last 
year; United’s from six per cent to 
eleven per cent. Eastern Airlines 
Please turn to page 27 


The Domestic and Overseas Airlines 


o—Revenues—, -———FEarned Per Share——— 

(Millions) -—Annual—,_ -3 Months— --Dividends— Recent 

1951 1952 1951 1952 1952 1953 1952 *1953 Price 
American Airlines $163.0 $187.3 $1.42 $1.72 $0.10 $0.24 $0.50 $0.25 13 
Braniff Airways. 25.2 31.9 1.27 0.21 N.R. N.R. None None 9 
Capital Airlines. . 38.7 40.4 2.26 1.80 D1.23 D0.31 None None 12 
Chicago & South. 12.4 15.3 2.22 2.63 0.41 90.27 0.75 0.15 o 
Delta Air Lines.. a22.2 a27.0 3.26 a3.30 b2.55 b2.20 1.00 0.50 28 
Eastern Air Lines 98.3 118.6 3.02 3.43 0.40 0.75 0.50 0.25 26 
National Airlines a24.4 a28.3 a2.59 a2.05 b2.01 b3.58 0.50 0.25 14 
Northwest Airl... 54.7 61.6 1.644 1.65 D1.61 D0.97 None. None 12 
Pan. Am. World. 188.6 205.2 107 AG8- BER: -NER: 0.50 None 10 
Trans World Air 142.3 160.7 2.87 2.30 D0.48 D0.40 None (c) 18 
United Air Lines 127.8 159.0 3.58 4.03 0.26 0.04 r.5@ O50 28 
Western Air L’s. 16.3 18.6 2.53 1.72 0.22 0.08 0.60 0.30 11 





*Paid or declared to May 13. a—Years ended June 30. 


b—Nine months ended March 31. c—Paid 


10% stock. D—Deficit. N.R.—Not reported. Note: Merger of Chicago & Southern and Delta Air 
Lines completed May 1, 1953. 


7 





News and Opinions on Active Stocks 





"Also FW" refers to last previous item in this department. 
Ratings are from Financial World Independent Appraisals 
of Listed Stocks. Consult individual Stock Factographs for 


further vital information and statistical data on these items. 


Alleghany Corporation D+ 

Shares (recent price 444) represent 
an outright gamble on the Missouri- 
Pactfic reorganization decision. (No 
dividends.) Management has filed a 
modified plan of reorganization for 
the Missouri-Pacific with the Inter- 
state Commerce Commission which 
calls for a capitalization of about 
$844 million. The original plan of the 
ICC, which is now under reconsidera- 
tion, set $612 million capitalization 
for the system and eliminated from 
participation the MOP common stock. 
The Alleghany plan improves allot- 
ments for bondholders, but it would 
also allocate one share of new com- 
mon for each share of present com- 
mon stock, of which Alleghany now 
holds 48 per cent. The ICC will hear 
the plan on June 3. 


Atlas Plywood B 

Now at 14, shares constitute a 
business cycle issue. (Paid 75c in 
1952; no payment so far this year.) 
Sales and earnings recovered sharply 
during the nine months ended March 
31, with profits of $1.39 a common 
share reported as compared with 21 
cents for the like period a year ago. 
The gain reflects increasing demand 
for hardwood packing cases and a 
rising market for panels and flush 
doors. A new plant is under con- 
struction which should increase door 
capacity by 20 per cent and also add 
to plywood production. Despite im- 
. proved earnings, the current expan- 
sion program is expected to defer for 
the present resumption of dividends, 
which were discontinued last August. 


Brooklyn Union Gas B 

Stock is attractive for 6% per cent 
yleld, at 24. (Pays 37%4c quarterly.) 
In spite of non-recurring costs due to 
conversion to natural gas, the com- 
pany reported net per share for the 
first quarter of 1953 at 99 cents 
8 


against $1.83 per share in the com- 
parable 1952 period. It will have 
taken about two years, ending in 
1954, to complete the changeover. 
After that, expenses are expected to 
level off and expanding sales can then 
be translated directly into profits. 
The most promising revenue produc- 
ing media will be in the expanding 
field of home heating, which is cur- 
rently running about 12 per cent 
ahead of anticipations. It is estimated 
that 25 per cent to 35 per cent of this 
added business can be carried through 
to net income. 


Celanese B+- 

At 28, stock possesses recovery 
prospects. (Currently pays 50c quar- 
terly.) Company has _ purchased 
Marco Chemicals, one of the pioneers 
in the development of polyester 
resins. The polyester resin is the plas- 
tic used with glass cloth to make 
“glass” boats and automobile bodies, 
and also are going into military ap- 
plications on a growing scale. Busi- 
ness machine housings, aircraft parts, 
furniture and television sets are 
among end uses. Celanese will con- 
tinue to make the resins at the Marco 
plant in Linden, N. J., and many of 
the basic raw materials will be sup- 
plied by company-owned plants. 


Grand Union B 

At 28, shares are a businessman's 
commitment. (Pays $1 annually plus 
usually 5% in stock.) The company 
has purchased Carroll’s Ltd., a chain 
of 32 markets and stores with head- 
quarters in Hamilton, Ont. While 
Grand Union operates more than 300 
supermarkets and stores in six east- 
ern states, this is its first invasion 
of Canada. In addition to Grand 
Union’s markets it also operates home 
service routes in 30 states, although 
no plans have been announced for 
this type of service in the Dominion. 


Opinions are based on data and information regarded as 
reliable, but no responsibility is assumed for their accuracy. 
The opinions expressed should be read in line with the invest- 


ment policy outlined each week on the Market Outlook page. 


Heyden Chemical Cc 

At 15, shares appear to have dis 
counted the present uncertainties i 
the pharmaceutical field. (Pays 12¥, 
quarterly.) Company has developed 
a new solid form of formaldehyde 
and is producing it in commercial 
quantities by a special process. For- 
maldehyde proper is a colorless gas 
often used in solution as an antiseptic 
or disinfectant, while chemicals based 
on it are used in the paint industry 
in a wide variety of surface coverings. 
The new product, which Heyden calls 
Superfyde, contains almost no water 
and this will give it special advantages 
for processes in the plastic, textile 
and rubber industries which need 
formaldehyde, but which have always 
experienced trouble with the ex- 
cessive water content. 


National Gypsum B 

Shares represent a_ speculative 
growth situation in the cyclical build- 
ing field; now 22. (Paid $1.40 plus 
2% stock in 1952.) Some $18 million 
will be spent for plant capital ex-§° 
pansion over the next two years;§. 
plans do not call for new financing. 
The proposed expenditures include a 
new research center in Buffalo, pur- 
chase of the company’s Buffalo office 
building, development of a new 
quarry operation in Nova Scotia, and 
expansion of present production facil- 
ities. Chairman Melvin H. Baker ex- 
pects the firm’s present high rate of 
activities to continue throughout the 
year. 


Parke, Davis A 

Stock now at 37 (against 1952 high 
of 58) appears to have largely dts- 
counted unsettled antibiotic price pi 
ture. (Paid $1.90 in 1952.) The in- 
creasing importance of the company’s 
Cuban business is indicated in the 
opening of a new branch office and 
manufacturing laboratory in Havana, 
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where an office has been maintained 
since 1916. The new facilities are 
a further step in the Latin America 
expansion program being carried out 
by Parke, Davis, and their completion 
follows the March opening of a manu- 
facturing unit in Buenos Aires, Ar- 
gentina. Other “south of the border” 
branches and plants are located in 
Rio de Janeiro, Brazil; Colon, Pa- 
nama; San Juan, Puerto Rico; and 
Mexico City. 


Phila. & Reading Coal & Iron Cc 

This speculative common, at 13, 
has largely discounted unfavorable in- 
dustry prospects. (Paid $1.40 in 
1952.) Sales for full year 1953.are 
expected to be down somewhat from 
the 7,494,069 tons (including pur- 
chased coal) of 1952, due mainly to 
the mild winter and lack of export 
demand. A deficit amounting to 9 
cents per share was sustained for 
the three months ending March 31 
against a profit of 70 cents last year. 
However, earnings are expected to 
improve later in the year. About 32 
per cent of output now goes to indus- 
trial consumers and more of this busi- 
ness is expected. 


Pittsburgh Plate Glass A 

Shares represent a good quality 
longer term investment, but at 51 
yield only 3.9%. (Paid 35c¢ so far 
this year, $2 in 1952.) Insulating 
windows which are sealed without 
metal have been perfected and put 


.J into production by the company. As 


in other insulating glass products, the 
new window material consists of two 
layers of glass separated by a thin 
space of air, but the new panes are 
held together around the edges by 
glass connecting pieces electrically 
fused, instead of by metal. The metal 
ordinarily used conducts heat, there- 
by reducing the effectiveness of insu- 
lation. The improved product, known 
as Tuindo Weld, is especially de- 
signed for buildings where large 
quantities of relatively small size units 
are needed. 


St. Joseph Lead B 

Stock is a businessman’s risk; pres- 
ent price, 37. (Paid $3 plus 10% 
stock in 1952.) Despite continuing 
high demand, lead and zinc prices 
have been declining because of in- 
creased foreign supplies. The com- 
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pany’s chairman explains that an end- 
ing of the current world tensions, a 
lifting of present artificial embargoes 
and a full restoration of normal trade 
would cure most of the industry’s 
ills. It is the disruption of com- 
merce between East and West in Eu- 
rope that is mainly responsible for 
the flood of metal into this country. 
Congress is currently trying to work 
out some form of tariff protection but 
has an uphill battle against the rising 
sentiment for free trade. The com- 
pany is the lowest-cost domestic pro- 
ducer of lead and zinc, and has prom- 
ising oil ventures under way. 


Sheraton Corporation Cc 

At 14, shares are highly cyclical 
despite a strong trade position. (Pays 
60c annually.) More than four thou- 
sand television receivers have been 
ordered from the Radio Corporation 
of America for installation in 14 of 
the chain’s hotels. While the transac- 
tion ranks as one of the largest in 
the history of television it does not 
fill Sheraton requirements and other 
purchases will be made later to equip 
all rooms where reception permits. 
The sets are especially designed 17- 
inch table models with matching base ; 
deliveries will begin at once with most 
early shipments going to the New 
England and Middle Atlantic areas. 


Texas Gulf Sulphur oo 

Stock at 94 constitutes a business- 
man’s risk, but provides a good in- 
come. (Paid $2.50 so far in 1953; $7 
last year.) Improving sales volume 
with the spring opening up of water 
transportation to Canadian pulp mills 
plus the recent advance in sulphur 
prices should lead to higher 1953 earn- 
ings and may result in larger common 
dividends later in the year. The extra 
payment in March was cut to 25 cents 
from the 75 cents paid each quarter 
in 1952 in order to cover the cost 
of increased exploration and capital 
expenditures. Higher sulphur prices, 
the full effect of which will be felt by 
summer, will make it economical to 
operate lower grade or marginal de- 
posits, thereby extending the life of 
reserves. 


United Gas Improvement B 

Around 35, stock affords an indi- 
cated yield of about 5 per cent. (Pays 
43c quarterly.) The company re- 














ported consolidated net income of 85 
cents per share in the first quarter 
against 65 cents last year, largely be- 
cause of the operating economies 
achieved through increased use of 
natural gas. Although unit gas sales 
were up only 6.3 per cent, revenues 
from this source rose 13.8 per cent. 
Officials are bending every effort to 
obtain a greater supply of this fuel 
for next winter and expect to receive 
somewhat more than the 27,260,000 
cubic feet daily they have been able 
te purchase. Estimated needs are 
about 49 million cubic feet daily. The 
company expects to be free of the 
Holding Company Act by the end of 
this year through the dissolution and 
integration of its two remaining sub- 
sidiaries, Utilities Realty Co. and 
Ugite Sales Corp., and the sale of its 
small holdings in non-affiliated utili- 
ties. 


Waltham Watch D+ 

Companys industry position has 
disappeared, and stock (now at 2) 1s 
a dubious speculation. (No divi- 
dends.) The company notified the 
American Stock Exchange that the 
voting trust agreement for common 
stock, under the reorganization of 
1949, terminated on May 12. The 
Exchange then ruled that the voting 
trust certificates were suspended and 
that actual stock will now be dealt in. 
Earnings in 1952 rose to eight cents 
a common share from one cent a share 
a year earlier, but asset equity of 
the common shareholder fell to $1.79 
vs. $2.44 in 1951. 


Westinghouse Air Brake B 

Now at 27, stock has some merit 
on an income basis, despite cyclical 
nature of the railway equipment in- 
dustry. (Pays $2 annually.) Com- 
pany has purchased the earthmoving 
and related business of R. G. LeTour- 
neau for $26.3 million. LeTourneau 
makes a full line of earth-moving 
equipment, including scrapers, bull- 
dozers and special equipment for log- 
ging, coal and snow removal. The 
two plants it retains will continue to 
make defense products, cranes and 
land clearing equipment. Earth-mov- 
ing equipment will be under a new sub- 
sidiary, LeTourneau - Westinghouse. 
In 1952 LeTourneau reported sales 
of $55.5 million while Westinghouse 
had sales of $93.6 million. 
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Wide Sales Gains 


For Shoe Companies 


Recent months have seen sharp pick-up in demand which 


will be reflected in half-year earnings results. Lead- 


ers in group are continuing expansion through mergers 


S ave for a slight lapse in April, the 

shoe industry has seen no dearth 
of business so far this year. Factory 
output during the first quarter was 
the largest for any such period in 
history. Retail sales during the first 
two months (latest figures available) 
extended the upward trend of the last 
quarter of 1952 and at the end of 
February were running about nine 
per cent higher than a year earlier. 
With prices approximately the same 
as last year, both dollar and unit 
sales have been rising. Available 
chain store sales data for the first 
three months indicate a gain of about 
11 per cent over the year-earlier 
period. 

The reason for slightly less busi- 
ness in April is the Easter buying 
season which normally brings a rush 
of business in March. It is believed, 
however, that April output will ap- 
proximate 43 million pairs (vs. 47.7 
million in March) which is just about 
the same as in April 1952. Output 
for the first four months of this year 
is estimated at more than 180.8 mil- 
lion pairs vs. nearly 170.9 million in 
the same 1952 period and some 175.9 
million in 1951. With consumer in- 
comes continuing at high levels, the 
industry looks for another 500 mil- 
lion-pair year, possibly about the 
same as in 1952, when rising output 
during the later months brought the 
total to some 508.5 million pairs, or 
8.3 per cent more than in 1951. 

While the shoe industry can always 
look ahead to long-term gains reflect- 
ing increases in population, year-to- 
year fluctuations are constantly in 
evidence. Output may be affected by 
price changes, by variations in con- 
sumer purchasing power, or by over- 
buying by retailers. 

Up to now, the industry has never 
had two successive years in which 
more than 500 million pairs were 
produced. It is not yet known just 
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how well this level of output can be 


absorbed, but the National Shoe 
Manufacturers Association is hazard- 
ing a guess that some adjustments 
will have to be made later on “‘to re- 
late consumption and production.” 
Should the industry continue to pro- 
duce at the annual rate that prevailed 
during the first quarter, total output 
would exceed 522 million pairs. It is 
estimated that of the 508.5 million 
produced last year, only about 495 
million were sold to consumers while 
most of the rest went into the build- 
ing up of retail inventories which had 
become depleted. 


As far as the rest of this year js 
concerned, last year’s experience may 
be reversed. Output may continue 
at a slightly lower rate during the last 
nine months, while in 1952 the last 
nine months witnessed a rising pro- 
duction level. But the industry can 
still match 1952 total output under 
these conditions. 

As to prices, scattered upward 
adjustments already have been made 
—the Thom McAn line, for example, 
bears slightly higher price tags al- 
though John Ward shoes, both made 
by Melville, remains generally un- 
changed. But since both shoe manu- 
facturers and retailers are experienc- 
ing higher labor and overhead costs, 
with leather prices also on the rise, 
further mark-ups would appear to be 
in prospect. 

Leading companies are continuing 
to acquire other manufacturing and 
retail units in order to strengthen 
their position. By its purchase of 
control of Florsheim Shoe last Feb- 
urary, International has extended its 
retail interests following purchase of 
a smaller retail chain (and a tanning 
plant) last year. General Shoe dur- 
ing the last three years, has bought 
up eight retail chains, along with cer- 
tain manufacturing plants, and it has 
a new chain of its own, Bell Bros. 
Last month it increased to 38 per 
cent its holdings of Regal Shoe Com- 
pany, a manufacturer-retailer with 
110 stores and leased shoe depart- 
ments in 27 states. Purchase of two 
Missouri companies and negotiations 
for another in Texas was recently 
announced by Brown Shoe. Other 
large producers also are in the market 
for companies with established names 
and geographical advantages. 

By 1960, when U. S. population 


Shoe Producers and Distributors 


r— Sales 





Years (Millions) 

Company Ended: 1951 1952 
Beck (A.S.) Shoe.Dec.31 $46.8 $46.0 
Brown Shoe....... Oct. 31° “144 2303 
Endicott-Johnson .Nov.30 157.3 142.9 
Florsheim Shoe ‘A’ Oct.31 285 24.4 
General Shoe...... Oct. 31 103.2 104.3 
International Shoe.Nov.30 225.1 217.0 
Julian & Kokenge. . Oct. 31 7.4 7.0 
Kinney (G.R.)....Dec.31 43.1 43.8 
Melville Shoe..... Dec.31 92.7 90.4 
Regal Shoe....... Dec. 31 = 10.3 9.5 
Selby Shoe........ Apr. 30 148 13.3 
Shoe Corp. of Am..Dec.31 62.5 66.0 
Spencer Shoe..... Nov. 30 5.6 5.1 
Weyenberg Shoe..Dec.31 16.7 16.7 

*Paid or declared to May 13. +Based 





Earned 


7Per Share -—Dividends— Recent 

1951 1952 1952 *1953 Price +Yield 
$2.30 $1.73 $1.30 $0.65 15 8.7% 
4.71 604 3.40 2.20 64 5.3 
2.52 2.82 1.60 0.80 28 5.7 
1.47 1.77 1.00 0.25 25 4.0 
450 4.11 250 1.25 50 5.0 
2.61: 248. - 240)... LZ 40 6.0 
2.08 1.48 1.00 0.50 17 5.9 
3.48 4.35 1.70 a7.00 38 4.5 
2.00 Tl 2S. O90 27 6.7 
0.44 0.33 0.20 0.05 9 2.2 
1.45 D1.79 0.05 None 12 5% 
3.14 2.78 1.00 0.50 17 5.9 
0.44 DO.09 0.30 0.10 6 5.0 
3.01 3.30 2.00 1.00 25 8.0 


a—Also paid stock. D—Deficit. 
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is expected to approach 180 million, 
shoe output will probably have at- 
tained a yearly average of 550 million 
to 560 million pairs. A solid future 
is clearly indicated for the well-man- 
aged leaders of the industry, there- 
fore, although the usual year-to-year 
fluctuations in output will continue. 

While most of the members of the 
shoe group are characterized by good 
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of rices for lead and zinc, which 
ob, have been on the downtrend since 


about this time last year, are now 
holding barely steady, with lead 
ing making somewhat the better showing. 

’BThere are indications that both mar- 
kets have scraped bottom, and even 
some possibility of a moderate up- 
turn developing. Basis for that view 
is the prospect of diminishing sup- 
Der plies from Mexico (where labor un- 
m-§ test is on the rise and strikes have 
ith forced a number of mines to shut 
_[down), the closing of some domestic 
ue producing properties, and the expec- 
ns (tion that dwindling inventories will 
tly stimulate buying on a broader scale 
wi than the hand-to-mouth basis con- 
ket | Sumers have been following. 

The possibility that Congress will 
pass one of the pending bills setting 
up a sliding scale tariff on imports 
of lead and zinc also figures in the 
expression of confidence in the near 
future, though the industry itself is 
sharply divided on the issue. Each 
ieldf Producer’s position depends upon the 
extent to which it may operate mines 
outside of the United States. 

The year-long decline in metal 
prices has carried zinc to the lowest 
level—11.00 cents a pound, East St. 
Louis—since April 1950. A _ year 
ago zinc was selling at the postwar 
high of 19.50 cents. Lead, also at 
a postwar peak, was then selling at 
19.00 cents, New York basis. For 
a few days last April lead, at 12 
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quality, few of the issues can be re- 
garded as being on the bargain coun- 
ter on a price-earnings basis. How- 
ever, some fairly liberal yields are 
obtainable, such as the returns indi- 
cated for Melville, International 
Shoe and Endicott-Johnson. Brown 
and General Shoe also qualify as be- 
ing suitable for inclusion in diversi- 
fied investment lists. THE END 


Declines in Metal Prices 
Hit Zme and Lead Miners 


Consumption is at fair levels and inventories are low, but 
with foreign markets well below domestic prices buyers are 


ing@wary. Shutdowns and Mexican strikes may alleviate the situation 


cents, was at its lowest since No- 
vember 9, 1946, when OPA lifted 
the controls which had held lead 
to 8.25 and zinc to 9.25 cents. 

Despite the persistent downtrend 
in prices for both metals, demand has 
continued at fairly satisfactory levels. 
In the first four months of this year, 
during which zinc dropped two cents, 
deliveries of slab zinc by refineries— 
the measure of consuming demand— 
totaled 296,014 tons. This compared 
with 299,906 tons in the same four 
months of 1952, while production of 
322,924 tons compared with 328,540 
tons a year earlier. Since August of 
last year, production and shipments 
have been in practical balance. 

Lead figures make somewhat the 
same showing. In the first three 
months this year lead dropped two 
cents a pound. Refined deliveries of 
120,850 tons during that period com- 
pared with 121,842 tons in the first 


1952 quarter, while production of 
140,715 tons compared with 136,722 
tons in the first three months of 1952. 
Shipments have been on the uptrend 
since January when 37,678 tons were 
taken by consumers. In March the 
total reached 44,361 tons, and im- 
provement continued through April 
and on into May. 

The effect of progressively lower 
prices for their products was not 
immediately reflected in results. As 
the tabulation shows, dollar sales in 
1951 and 1952 showed little change, 
and earnings for 1952 were not par- 
ticularly lower than in the preceding 
year. The explanation is that prices 
were on the way up in 1951, and re- 
mained at a peak for four or five 
months. The real impact of the drop 
in metal prices was felt in the final 
1952 quarter and in the first three 
months this year. The current quar- 
ter may bring generally poorer earn- 
ings results since average prices on 
deliveries will run somewhat lower 
than in the first three months. 

Shares of the principal lead and 
zinc miners have receded sharply 
during the slump in metal prices, and 
currently are selling at 25 to 50 per 
cent of their 1952 highs. At these 
levels they appear to have fairly dis- 
counted the earnings and other diffi- 
culties that seem to lie ahead. Man- 
agement generally is of a high order, 
and this has enabled the leaders to 
establish unusual earnings and divi- 
dend records, considering the nature 
of the industry. New Jersey Zinc 
has paid dividends in every year 
since 1882. The Canadian unit, Con- 
solidated Mining & Smelting, has 
made payments uninterruptedly since 
1924, and St. Joseph Lead is now in 
its 20th year as a dividend payer. 
These three issues are suitable hold- 
ings for the average businessman. 


The Principal Lead and Zine Producers 


—— Sales — 
(Millions) 

Company 1951 1952 
Amer. Zinc, Lead & S. $79.8 $79.8 
Bunker Hill & Sullivan 38.0 37.2 
Consolidated M. & §S..c174.8 ¢153.4 
Eagle Picher ......... ef82.1 ef81.9 
‘Hudson Bay M. & Sm. ¢54.3) ¢51.9 


New Jersey Zinc..... h22.5 h14.1 
St. Joseph Lead....... 110.8 105.2 
Shattuck-Denn ....... 4.3 4.6 





* Declared or paid to May 13. 
e—Year ended November 20. 
million in 1952. 
j—Plus stock. 


7————Earned Per Share———. 


r- Annual — 


7-3 Months 


--Dividends— Recent 


1951 1952 1952 1953 1952 *1953 Price 
$4.54 $3.44 $1.29 $0.54 $1.00 $0.50 15 
b2.81 b1.77 i ee 1.75 ..025 15 
c3.10 ¢2.00 ad. ae’ c2.10 c0.75 26 
e4.12 e4.08 20.70 20.64 1.50 0.30 20 
06.42 ¢5.37. 3 ¢1.59 ¢1.22 ~=¢5.00 c1.00 46 
5.06 6.15 1.41 0.90 3.00 0.75 52 
5.50 3.55 1.32 0.74 j3.00 1.50 36 
1.06 0.73 ez 0.45 None 6 


b—Before depletion and for depreciation. 
f—Includes sales of Ohio Rubber Co.: $12.1 million in 1951, $28.7 
g—Three months ended February 28. h—Operating income, sales not reported. 


c—Canadian dollars, 
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FINANCIAL WORLD was established to diffuse the truth about 


investments, has constantly maintained this attitude, and will con- 


tinue to do so, confident in its belief that as iong as it clings to 


this ideal it can count upon the support of the investing public 


- - e LOUIS GUENTHER, Publisher, 1902-1953 


The Lesser Evil 


Tax poor is an apt de- 
scription of an increasing number of 
. American companies that are so for- 
tunate, or unfortunate, as to be en- 
dowed with able management and, in 
consequence, are growing. An ex- 
ample is the Whirlpool Corporation of 
St. Joseph, Mich., manufacturer of 
laundry equipment. A case history 
of this company’s difficulties in ex- 
panding its services under the mis- 
labeled excess profits tax is being sent 
by the company’s president, Elisha 
Gray, to each member of Congress, 
to executives in the Treasury De- 
partment, including Secretary Hum- 
phrey, and to others with whom the 
presentation counts. 

The analysis shows, during the 
three-year life of the special tax on 
profits 1950-52, that Whirlpool took 
in $285 million, paid out $257 mil- 
lion; net profit before taxes showed 
on the books at $28 million, but 
funds needed to meet growth require- 
ments totaled $32.2 million. It was 
obtained by diluting the stockholders’ 
equity to some extent and through 
various forms of credit accommoda- 
tion. “Is it prudent management 
judgment to want my company to 
continue as a vigorous, dynamic and 
competitive business when, under the 
excess profits tax, I can only pro- 
. gressively weaken the business?” 
asks Mr. Gray. In facing the need 
of providing maximum revenues to 
pay for security, Congress would ap- 
prove the lesser of two evils by letting 
the excess tax die. 


An Investor Protests 


From THE HEART of 
Texas, a woman writes to ask “if it 
is possible for you to do anything 
toward elimination of taxes in stock 
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transactions?” She continues: “In 
the first place, the company who sells 
the stock pays all taxes. When a 
person buys the stock they pay an 
additional tax on same, including 
commissions, etc. Then, when you 
receive a dividend, although it may 
be small, you again pay a tax. When 
you sell the stock, you again pay a 
tax and in addition a state tax. Al- 
though it didn’t amount to much, I 
protested the additional state tax 
when I sold some stock, since it was 
an additional tax to so much duplica- 
tion of taxes.” 

By protesting “an additional tax to 
so much duplication,” the Lone Star 
State investor loosed a dart at the 
right target. FINANCIAL WorLp has 
been protesting duplication and mul- 
tiplication of taxes for many years. A 
ray of light is now seen on the hori- 
zon. The Federal Government has 
taken the lead in a comprehensive 
tax study which, in cooperation with 
the several states, may lead to relief. 
But relief is still in the distance. 


No Flesh Left 


Exptopinc mytus that 
grow on the fringe of fuzzy thinking 
is becoming a habit with Chairman 
Benjamin F, Fairless. He pierced one 
at the recent annual meeting of the 
United States Steel Corporation’s 
stockholders when he challenged the 
vague misconception that war’s blood- 
shed and destruction in some perni- 
cious way have become the Twentieth 
Century keystone of prosperity. 

In the three years since Korea, Mr. 
Fairless said in citing his own com- 
pany’s record as an indication of what 
defense demands take from industrial 
health, United States Steel has spent 
more than $1 billion on plant expan- 
sion and another half billion will be 
needed to complete projects now 


under way. In addition to increased 
capital expenditures, the arms pro- 
gram has sapped profits. “It has left 
no flesh on our financial bones to sus- 
tain our health in lean years when it 
may be difficult to recover our in- 
vestment in the costly new plants wef 
have built with our own resources.” 

Mr. Fairless’s vivid statement 
should reach far beyond the 50 
shareholders he addressed. The Amer- 
ican standard of living has not been 
based on destruction, but on con- 
struction. The steel man points up 
this fact in his simple, unqualified 
statement: “United States Steel has 
never prospered from war.” 


The Stake Is Liberty 


A FULL PAGE advertise- 
ment recently informed readers as 
follows: “We're not going to try to 
sell you any common stocks. But we 
would like to sell you on the idea that 
your right and privilege to become an 
owner of American business, if you 
so choose, is one of those precious 
rights you enjoy and take for granted. 
And it’s a right that you certainly 
wouldn’t have if this country were 
controlled by Communists. And, even 
if you don’t own stocks and never 
intend to, you must never forget that 
you still have a tremendous stake in 
the American free enterprise system.” 

Did this message come, you may 
wonder, from the National Associa- 
tion of Manufacturers? Or the Cham- 
ber of Commerce of the United 
States? Not at all. It appeared in 
The Labor Union Newspaper pub- 
lished by and distributed throughout 
the Organization of The American 
Federation of Labor. It stemmed 
from the statement of G. Keith Fun- 
ston, “There’s NO Stock Exchange 
in Moscow.” Neither is there such 
a thing as free labor in Moscow. 


FINANCIAL WORLD 
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Growth Phase 


ing into a more important role 
In the past, the use of 
ile has been tied strictly into the 
lume of building construction, but 
changing times and conditions are in- 
reasing the sale of tiles, even though 


the rate of some building has turned 
down. Construction of all kinds, resi- .. 





lential, industrial and especially in- 
stitutional, hospitals and schools, has 
always called for a sizable quantity 
of tiles. In recent years, because of 


-Bincreased demand, the sales volume 


of the tile and ceramic industry has 
been limited only by the ability of the 
tile industry to supply buyers of its 
products. 


Steady Upward Trend 


The national volume of tile sales 

has shown a steady upward trend. 
In 1949 dollar volume reached $43.9 
million and this had grown to a 
ecord $72.4 million in 1951; for 1952 
a decline was recorded, principally 
because of the effect of the steel strike 
on new construction. Increased tile 
se has been due basically to our 
higher standard of living and to the 
more exacting attitudes on the part 
pf labor. Because of the difficulty 
pf securing domestic help and its in- 
creasingly high cost, it is essential 
that homes are more easily kept clean 
ind attractive. Homes with tiled bath- 
7ooms, kitchens and, in the more ex- 
pensive homes, tiled game rooms, sell 
more easily. 

In hospital operating rooms, labo- 
atories, dispensaries or wherever 
sterile cleanliness is essential, tile is 
RB necessity. In addition, large quan- 
les are being used today in types of 
uilding for which it would never 
ave been considered ten years ago, 
buch as dairy barns, roadside restau- 
ants, outdoor swimming pools and 

erraces. These, it is hoped, will tend 
0 sustain the sales volume of the tile 
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ile and ceramics are daily com- - 


Ancient Industry Now 


Higher living standards and new uses have 
resulted in expanding demand for tile and 


ceramics. Further gains appear in prospect 





American Tile Industry 
Dollar Volume 


(Millions) (Millions) 
1941.... $6.0 1967..... $568 
1942.... 8. 1948.... 46.7 
1943.... 686 1949.... 43.9 
1944.... 7.7 1950.... 61.6 
1963... 9.5 1951.... 72.4 
1946.... 22.6 Boe.... Gea 











industry when building levels off. 


“Most important in the near future is 
the use of tile in the renovating and 


remodeling of older buildings. During 
the past seven years the tile industry 
has been working at capacity on new 
construction, and a large potential 
backlog of remodeling work has been 
built up. 

Largest among the companies hav- 
ing public securities is American En- 
caustic Tiling (listed on the New 
York Stock Exchange), which ranks 
third in the industry behind the Mo- 
saic Tile Company and the U. S. 
Quarry Tile Company, both of which 
have plants located in Ohio. Since 
American’s consolidation with Frank- 
lin Tile back in 1944, the company 
has. manufactured all types of tiles 
and its sales have increased tenfold. 
The present management was urged 
by the Reconstruction Finance Cor- 
poration to take control and in re- 
cent years the company’s sales 
growth has been outstripping the in- 
dustry. 


Next in size is Gladding, McBean 
& Company, one of the largest manu- 
facturers of ceramics and the domi- 
nant company in the field on the 
Pacific Coast. It is perhaps the best 
diversified in the industry, making 
ceramic veneers, tiles and bricks for 
the building trade; refractory bricks 
for the furnaces of the steel and 
metallurgical industries; sewer pipes 
and conduits for municipal sanitation ; 
and finally, pottery and fine china din- 
nerware for the home. Gladding, listed 
on the American Stock Exchange, 
has been in business since 1875, and 
is now doing a volume of $30 million 
a year. Remarkable is the relative 
stability of earnings which the com- 
pany has shown over the last five 
years, averaging $2.80 a share for the 
period. With dividends recently in- 
creased to $1.40 a share, the yield is 
liberal. 

National Tile & Manufacturing op- 
erates largely in the Midwest. Strikes 
and a general lack of warehouse space 
affected results last year, but opera- 
tions now are at capacity. 

There are several concerns not de- 
voted solely to manufacture of tile 
and ceramics. The largest, Ferro Cor- 
poration, makes ceramic glazes and 
color oxides, and has a complete fin- 
ishing section for ceramic dinner- 
ware, artware, tile and other clay 
products. Celotex Corporation and 
Certain-teed Products manufacture 
perforated cane fibre tile and mineral 
fibre tile which are used in acoustical 
systems. Many other companies en- 
gaged in the building line produce 
some sort of tile, although none in 
large quantities. 

The construction of new residential 
building may flatten out later this 
year, but there should be a larger 
volume of construction of commercial 
and educational projects that have 
been delayed and in which much tile 
is used. 


Leading Tile Producers 


Sales 

c--- (Millions) — 

Company 1951 1952 
American Encaustic.. $7.5 $7.5 
a ee 59.2 52.0 
Certain-teed ......... 62.5 58.6 
Ferro Corp. ......... 39.3 40.6 
Gladding, McBean .. 27.9 26.6 
National Tile ........ 4.3 2.0 





Earned 
r~-Per Share-—, c— Dividends, _ Recent 
1951 1952 1951 1952 Price 
$1.15 $1.07 $0.55 $0.55 8 
3.69 1.54 1.50 1.50 18 
3.12 2.24 1.00 112% 15 
3.76 2.28 1.60 1.60 24 
3.02 3.32 0.85 1.00 20 
1.81 0.87 1.00 0.50 5 


Note: Sales figures for Celotex, Certain-teed and Ferro are for all products, including non-tile lines. 
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Only STEEL can 


A “Green Thumb”, they say, helps a lot in making a 
successful garden. But so do the right tools for the job. 
And to thousands of gardeners, the “right’’ tools are 
Boyco Tools . . . made by U.S. Steel. They’re handsome, 
sturdy, 100% functional, with distinctive, easy-to-grip 
handles. And the famous Boyco Poppy wheelbarrow is a 
streamlined, perfectly-balanced, light-as-a-feather beauty. 


Steeeee-rike! Nothing protects like steel . . . 
whether it’s a steel catcher’s mask for young 
sportsmen, or an all-steel automobile body to 
protect motorists. In a thousand ways, steel 
brings greater safety to all of us... and the 
steels made by U. S. Steel have contributed 
substantially in this respect. Only steel can 
do so many jobs so well. 


Pi 


Which Costs The Most... pound of flour 
or a pound of steel? You may be surprised 
to learn that steel, on the average, costs less 
than half as much as flour per pound. Steel 
also costs considerably less than sugar, lum- 
ber, hamburger steak, fibers and yarns for 
clothing, newsprint. And it is cheaper, by 
far, than any other metal in the world. 


do so many jobs so well 








Radioactive Material is reduced to doses for 


individual patients in this Radio Isoto 
Unit of the Veteran’s Hospital, Seattle, 
Wash. Here, a prescribed dose is being meas- 
ured out, with distillation “epee on the 
shelf above. Laboratory table-tops are sani- 
tary, easy-to-clean U°S’S Stainless Steel, 
and are removable for discard when they be- 
come too “hot”? because of penetration of 
radioactive rays. 


For further information on any product shown 
in this advertisement write United States Steel, 
525 William Penn Place, Pittsburgh, Pa. 


U N T E D S T AT E S S T E E L This trade-mark is your guide to quality i 


/AMERICAN BRIDGE . . AMERICAN STEEL & WIRE and CYCLONE FENCE . . COLUMBIA-GENEVA STEEL . . CONSOLIDATED WESTERN STEEL . . GERRARD STEEL STRAPPING . . NATIONAL TUBI 
‘OIL WELL SUPPLY . . TENNESSEE COAL & IRON . . UNITED STATES STEEL PRODUCTS . . UNITED STATES STEEL SUPPLY . . Divisions of UNITED STATES STEEL CORPORATION, PITTSBURG 


GUNNISON HOMES, INC. + UNION SUPPLY COMPANY + UNITED STATES STEEL EXPORT COMPANY + UNIVERSAL ATLAS CEMENT COMPANY 


3-142 
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Investment Service Section 


For Busy Investors Who Desire Specific Advice Quickly 


MARKET OUTLOOK 











Tighter credit is beginning to take effect on the level of 


business activity as well as on prices. However, tax cuts 


would be a major offsetting factor if they can be achieved 


There have been many indications during the 
recent past that tighter credit conditions are begin- 
ning to affect the level of business activity, and are 
likely to affect it even more over coming months. 
Higher interest rates, the most obvious symptom of 
credit strain, have induced some organizations to 
reduce, postpone or cancel various expansionary 
plans which would have been carried out in full had 
financing been available on more attractive terms. 
Of at least equal importance is the fact that the sup- 
ply of credit, even at the higher rates, is consider- 
ably short of demand for it. 


Federal Reserve and Treasury policies have 
been responsible for higher interest rates in the 
sense that they have permitted, recognized and to 
some extent encouraged them. Both agencies have 
also played a part in holding down the supply of 
credit available to private borrowers. But in view 
of the magnitude of the country’s production effort 
during the past several years, and the large propor- 
tion of this effort which has been directed to eco- 
nomically useless defense purposes, there seems no 
doubt that today’s potential borrowers could all be 
accommodated only at the cost of an inflationary 
price trend quite as virulent as any we have wit- 
nessed during the past two decades. 


This suggests, first that restrictive credit pol- 
icies have been overwhelmingly in the nation’s best 
long-term interests, and second that we are experi- 
encing the type of boom which, even though held 
under wraps, is capable of proceeding to unhealthy 
lengths and then blowing up in our faces. There is 
ample evidence that this is the case from develop- 
ments in other fields than credit. The future pros- 
pect for business and the stock market thus depends, 
disregarding the unpredictable time factors in- 
volved, on how effective credit policies and other 
measures can be in restraining the boom, and how 
much of a slide will be witnessed when it ends. 


On both counts, there is reason for optimism. 
In terms of industrial activity, the boom is unlikely 
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to go much higher, though it may and quite pos- 
sibly will maintain approximately the present level 
for some further time. When it ends, a host of fac- 
tors will be available to prevent the change of 
trend from proceeding to painful extremes. One of 
fundamental importance will be the continuing ne- 
cessity for a high level of defense outlays. Just as 
this influence has been a powerful stimulant while 
civilian activities have been rising, it will provide 
a powerful cushion to the economy when they 


slack off. 


Credit can, of course, be eased at the will of 
the Government, though easy credit is not as effec- 
tive in fighting a deflationary trend as are restric- 
tive policies in controlling a boom. A huge back- 
log of school, hospital, highway and other public 
work needs is outstanding; when money, labor 
and materials are more freely available much more 
progress than is possible now can be made toward 
supplying such needs. Built-in stabilizers such as 
unemployment insurance and farm price supports 
will come into play. 


One more influence whose strength is difficult 
to assess now is tax reduction. At present, this de- 
pends heavily on budget prospects, but the definite 
appearance of a deflationary trend would immedi- 
ately be countered by an easing of tax burdens. 
The Administration is expected to make known its 
official views on tax cuts very shortly; in the mean- 
time the known sentiment in Congress argues 
strongly for the likelihood of early expiration of 
EPT and possibly for enactment of lower rates on 
incomes of individuals. 


Although the probable future business trend 
is adverse from an investor’s view, stocks are sell- 
ing on so realistic a statistical basis that a moderate 
business letdown should not have a drastic effect on 
quotations. Nevertheless, equity commitments ought 
to be concentrated heavily in the soundest and most 
depression-proof issues. 


Written May 14, 1953; Allan F. Hussey 
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Last Rubber Curb Ends 

Effective May 9 the Government ended its 12- 
year control of the rubber industry by revoking the 
one remaining curb on the use of the natural prod- 
uct—pale crepe grades of latex, used in whitewall 
tires. NPA finally decided that the military stock- 
pile can get all the pale crepe it needs without re- 
straints on civilian use. In the meantime the tire 
industry had developed methods of using synthetic 
rubber for whitewalls, and may not revert to the 
use of natural rubber. The Government’s “libera- 
tion” of the industry, however, does not remove 
the last vestige of Governmental control since every 
rubber user must continue to file reports on rubber 
consumption and tire production as before; that 
section of the Rubber Act does not expire until 
next March. 


Population Growth 

Although the Pacific Coast area previously has 
led the country in population gains, more recently 
that area’s rate of growth has been leveling off. 
Census Bureau figures indicate that from April 1, 
1950, to July 1, 1952, the Coast population in- 
creased at an annual rate of only 2.96 per cent, 
as against 4.88 per cent from 1940 to 1950. Faster 
growth—and the best rate for any U. S. region— 
was shown by the Rocky Mountain states—3.20 per 
cent for the most recent period, with the greatest 
increases throughout the country registered by New 
Mexico, Nevada and Colorado in that order. A re- 
cent laggard has been the East South Central area 
(Kentucky, Tennessee, Alabama and Mississippi) 
where a decline of 0.31 per cent in annual popula- 
tion growth is shown for the 1950-52 period. Over- 
all, however, the country has recently been grow- 
ing at a faster annual rate than that of the 
1940-1950 decade: 1.71 per cent vs. 1.47. 


7~Annual Change— 





Area 1950-52 1940-50 
PD ai cc vwcwndd 3.20% 2.23% 
SARC ar 2.96 4.88 
South Atlantic ........ 1.87 1.88 
West South Central ... 1.86 1.43 
East North Central ... 1.53 1.42 
Middle Atlantic ....... 1.16 0.95 
West North Central ... 0.94 0.40 
New England ........ 0.93 1.04 
East South Central... .—0.31 0.65 
*United States ........ 1.71% 1.47% 





*Including armed forces overseas. 


3-D Boom Continues 
The announcement that Warner Brothers Pic- 
tures will soon launch WarnerScope as its entry in 
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the wide-screen film field completes the cycle in 
which each of the major film companies has tossed 
its hat into the three-dimensional ring. The extent 
to which the major units will rely on 3-D in fu- 
ture productions, however, varies. Whether Warner 
Brothers, for example, uses conventional or 3-D 
techniques will depend upon the individual film. 
Twentieth Century-Fox, on the other hand, will 
produce all of its future films in the CinemaScope 
process, recently shown for the first time. Mean- 
while, Loew’s—which will make two films in Cine- 
maScope—has announced its own wide-screen proc- 
ess, which includes stereophonic sound. Columbia 
has a system for showing of films in 3-D with the 
use of glasses, or in the conventional manner. 
And Universal also has a method for both stand- 
ard and 3-D showings, not involving glasses. 


Truck Prospects 

Recent price cuts by International Harvester, 
applicable to about 80 per cent of the company’s 
unit production of trucks, is symptomatic of inten- 
sified competition in the truck market. (Last March, 
it may be recalled, Chrysler Corporation reduced 
prices of Dodge trucks at the same time it trim- 
med passenger car prices.) The Harvester move is 
partially attributed to the competitive battle being 
waged by that company with the G.M.C. Truck & 
Coach division of General Motors for third place 
in industry sales. But Ward’s Automotive Reports 
notes that stocks of the industry have risen to a 
two-year high for light model trucks, with medium 
and heavy types in a “comfortable” inventory 
position. Whereas passenger car output thus far 
in 1953 is running about 50 per cent ahead 
of the same period last year, it is significant that 
the gain in truck production is less than 10 per 
cent. Curtailed production this month as a result 
of strikes ‘in the industry will afford the truck 
makers an opportunity to work off some of their 
stocks, 


Paper Output High 

Production of paper and paperboard in the first 
quarter of this year totaled 6.5 million tons, the 
third best quarterly period in the industry’s his- 
tory. Compared with the similar 1952 period, pro- 
duction increased 5.6 per cent, largely as a result 
of higher production of paperboard and building 
board. In contrast, output of newsprint, fine, 
coarse, and printing papers was moderately under 
the level of the January-March period of 1952. 
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One of the principal factors responsible for smaller 
demand for fine paper is reduced Government busi- 
ness and smaller overseas sales; these markets cur- 
rently account for only about five per cent of fine 
paper sales compared with 12 per cent a year ago. 


Peak Glass Container Output 


Increased demand by food and beverage manu- 
facturers brought shipments of glass containers to 
a record monthly high of nearly 12.3 million gross 
in March. The gains over the preceding month and 
over March 1952 were sharp—42 per cent and 33 
per cent respectively. Previous record high for 
shipments was established last August at 11.3 mil- 
lion gross. Gains for March over February ranged 
from 30 per cent for wide-mouth medicinal con- 
tainers to 79 per cent for returnable beer bottles, 
while shipments of non-returnable beverage bottles 
more than tripled. March production of glass con- 
tainers, totaling about 10.7 million gross, up 19 
per cent over the previous month, lagged behind 
shipments by 2.6 million gross, lowering manufac- 
turers’ inventories by that amount. 


Sugar Outlook 


Improved world demand for sugar, sale of a half 
million tons by Cuba to West Germany, initial pur- 
chases by CCC of a total of 80,000 tons for Greece, 
negotiations for up to 80,000 tons for Uruguay 
and a flurry of smaller inquiries, have strengthened 
the domestic sugar market as well as the world 
market position of Cuban raws. The latter, for ex- 
ample, have risen almost $12 a ton in the past 
month, from 3.05 cents a pound to 3.63 cents. The 
Agriculture Department’s addition of 100,000 tons 
to its estimate of 1953 consumption, bringing the 
1953 Sugar Act quota to the 1952 quota level of 
1.9 millions tons, also is a factor since it suggests 
a rise in nearby domestic demand. Several weeks 


ago the advance of refined granulated to 8.75 cents 
encountered buyer resistance, but this has disap- 
peared and with rising demand a new price hike 
to nine cents a pound is considered an early like- 


lihood. 


Cement Shipments Zoom 

The largest gain in cement shipments in several 
years occurred in March with 20.8 million barrels 
racing ahead of the year-earlier total by 30 per 
cent. In Iowa, demand more than doubled, and 
shipments rose by over 100 per cent in Illinois. 
Since production in March increased only 12 per 
cent over the March 1952 figure, mill stocks at 
the end of the month were off 10 per cent from 
the year-earlier date. First-quarter totals show 
shipments up 13 per cent from the 1952 period, 
production up nine per cent. 


Corporate Briefs 

Bridgeport Brass will construct a $5 million tube 
mill near Bridgeport, Conn. The new mill will per- 
mit drawing three tubes at a time instead of one. 

Cities Service has completed a new gasoline plant 
near Blackwell, Okla., together with a pipeline for 
movement of products to its Ponca City refinery. 

Congoleum-Nairn has purchased the assets of 
Sloane-Blabon Corp., a linoleum making subsidiary 
of Alexander Smith Inc. 

General Electric’s sales of major appliances for 
the first four months of 1953 increased more than 
10 per cent over last year. 

Glidden plans to establish a branch and ware- 
house at Nashville, Tenn., for the company’s paint 
and varnish division. 

Hammermill Paper has been operating on a 7- 
day week basis for several weeks, and expects that 
increased demand will make this full schedule nec- 
essary for at least another month. 
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Investment Service Section 





SELECTED ISSUES 








Issues listed do not constitute all the recommendations 
made from time to time, nor is it intended that holdings 
be confined to these securities. The selections are not to 
be regarded as trading advices, nor as short term recom- 


mendations. Notice is given—together with reasons for the 
change—when issues on this page are dropped from the 
list. Purchases should be made only when consistent with 
the policies outlined on the Market Outlook page. 





Bonds 


These bonds are of sound quality, suitable for inclusion 
in conservative portfolios. Net yields generally indicate 
the investment caliber of individual issues. 


Recent Net Call 
Price Yield Price 
U. S. Gov't 244s, 1972-67.........06 92 306% Not 


American Tel. & Tel. 234s, 1975.... 89 3.46 105 
Atlantic Coast Line gen. 4%4s 1964 104 405 Not 


Beneficial Loan 2%4s, 1961......... 93 3.51 101 
Chicago, Burlington & Quincy 3%s, 

ODES ree ERG olS Gisele aie babes 07. ta27 105 
Cities Service 3s, 1977.........000. 90 3.63 100 
Commonwealth Edison 234s, 1999... 86 3.35 103.1 


Oklahoma Gas & El. 2%s, 1975.... 89 3.47 103% 
Pacific Tel. & Tel. deb. 234s, 1985.. 86 3.48 105 


Southern Pacific Co. 444s, 1969..... 100 4.50 105 
Southwestern Gas & El. 34%4s, 1970. 100 3.25 104144 
West Penn Electric 34%s, 1974..... 2. 337 104.8 


Preferred Stocks 


These are good grade issues suitable for general invest- 
ment purposes. 


Recent Call 

Price Yield Price 

American Sugar Ref. 7% cum...... 126 5.56% Not 
Atchison, Topeka & Santa Fe 5% 

(par $50) non-cum.............. 53 4.72 Not 

Champion Paper $4.50 cum........ 96 4.68 107 

Gillette Company $5 cum.......... 100 5.00 105 


Public Service E&G $1.40 cum. conv. 26 5.38 (1960) 
Reading 4% Ist (par $50) non-cum. 39 5.13 50 
Wheeling Steel $5 cum............. 84 5.95 105 


Long Term Growth Stocks 


Attraction of these issues is based on industry growth or 
steady improvement of individual company position. Yield 
is subordinate to long term price appreciation possibilities. 

*Indi- 
--Dividends—, Recent cated 
1951 1952 Price Yield 


American Home Products...... $2.00 $2.00 38 5.3% 
Celanese Corporation ......... 3.00 2.25 29 §6.9 
a ee 70.80 70.80 38 2.1 
El Paso Natural Gas.......... 160 1.60 34 4.7 
General Electric ............. 235 S300. 732.41 
General BOOS: oiés:00iics sess 00 240 240 55 43 
Int’l] Business Machines........ 74.00 74.00 239 1.7 
Standard Oil of California..... 2.60 3.00 54 5.6 
Union Carbide & Carbon....... 250 250 Gi 37 
United Ai Lashes. 5 2.5 ceeiscx 150: 150-.-28 -54 
Tied Dist evita ciiccldeusl 1.60 2.00 36 5.6 





*Based on 1952 cash payments. jAlso paid stock. §Based on 
$2.00 indicated 1953 annual rate. 
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Common Stocks for Income 


Issues of this type should constitute the larger proportion 
of common stock commitments held by the average investor; 
issues listed in the “Stocks for Income and Appreciation” 
classification may be used as supplementary selections. 


*Indi- 
c-Dividends—, Recent cated 
1951 1952 Price Yield 


American Tel. & Tel........... $9.00 $9.00 155 58% 
Borden Company ............. 2.80 2.80 54 5.2 
Consolidated Edison .......... 2.00 2.00 39 §5.6 
Household Finance ........... 240 250 45 5.6 
ee ree eee ore 3.00 3.00 54 5.6 
Louisville & Nashville......... 400 450 60 7.5 
MacAndrews & Forbes......... 3.00 3.00 42 7.1 
May Department Stores........ 180 180 30 60 
Pacific Gas & Electric......... 2.00 2.00 38 53 
Pactic Lighting ..........000- 3.00 3.00 59 5.1 
Reynolds Tobacco “B”......... 2.00 200 47 43 
Sehoway SMG oiisiccs cesvsccecs 240 240 36 6.7 
Socony-Vacuum ....-.sssccees 1.80 200 34 59 
Southern California Edison..... 2.00 2.00 36 5.6 
Seertien: DWE Gi. 6 scsas cece 2.25 2.00 34 5.9 
Texas Company .............. 3.05 3.00 55 55 
Underwood Corporation ....... 400 400 48 83 
Union Pacific R.R. ........... 6.00 6.00 109 5.5 
United Hilt -bacpsiicssrscccces 450 400 54 7.4 
Walgreen Company ........... 185 185 27 68 
West Penn Electric ........... 2.00 2.05 35 §6.3 


* 


Based on 1952 payments. §Based on $2.20 indicated 1953 annual 
rate. 


Stocks for Income and Appreciation 


These sound common stocks do not possess the same 
degree of stability as issues listed in the “Common Stocks 
for Income” group but are satisfactory for larger portfolios. 
Greater price volatility should be expected from commit- 
ments in this classification. 


*Indi- 
--Dividends—, Recent cated 
1951 1952 Price Yield 


Ried Gs 656 6k eke eeinse $3.00 $3.00 39 7.7% 
Bethlehem Steel .............. 400 400 52 7.7 
Ciuett, Ponbotly. oiisss. os be seas 2.25 2.00 30 6.7 
Columbia Gas System......... 0.90 090 13 69 
Container Corporation ........ 245 @B Wa 
Flintkote Company ........... 3.00 2.50 30 83 
General Amer. Transportation... 3.50 3.50 72 §5.6 
General Motors .............. 400 400 62 65 
Glidden Company ............ 2.25 2.25 34 6.6 
Kennecott Copper ............ 6.00 600 67 89 
Mathieson Chemical .......... 170 200 40 5.0 
Mid-Continent Petroleum ...... 3.75 400 59 68 
Simmons Company ........... 250 250 32 80 
Sperry Corporation ........... 200 2.00 4 4.4 
Tide Water Associated Oil..... 107 115 24 48 
U, Sy 0 colpsdicnnibistiiod beat 3.00 3.00 39 7.7 





*Based on 1952 payments. §Based on $4.00 indicated 1953 
annual rate. 
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Washington Newsletter 





Rise in interest rates comes under attack—New management 


of Revenue Bureau, off to an 


auspicious start, seeks to 


make better use of Mr. Taxpayer's time as well as its own 


WASHINGTON, D. C.— Although 
interest is deductible from one’s 
taxable income, the rise in rates has 
started to hurt; at least, people act 
that way. The Reserve Board policy 
of letting rates go up is under at- 
tack and not only from those who 
are against high interest at any time. 
In Congress, naturally, it’s the op- 
position party which has taken the 
lead in criticising the Board, but 
Republicans too are uncomfortable. 
Board members know that they’ll be 
blamed if their policy is too success- 
ful. It’s to be seen whether they re- 
treat. 

The arguments against the Board 
multiply. In Congress, as you’d ex- 
pect, it’s the rising cost of debt ser- 
vice that’s most emphasized. Con- 
gressmen say that they are getting 
complaints of another kind from their 
constituents. It costs too much to 
hold inventories; too much to dis- 
count instalment paper; too much to 
build. There have been a lot of bear- 
ish predictions and people wonder 
what would happen, with debt costs 
going up, in the event of a down- 
turn. 

The Board perhaps sees it differ- 
ently. They can point out that after 
all every kind of debt has gone up in 
volume since the start of the year. Al- 
though people forecast a drop in con- 
struction, mortgage’ loans have ad- 
vanced. There’s a lot of new auto 
paper as well as personal loans. If 
debt declined, they can point out, 
rates would go down by themselves. 
This trend, a Board champion can 
say, doesn’t suggest the end of the 
boom. : 


The Treasury may slow down its 
effort to fund the short term debt. 
With the so-called Humphrey 3%s 
quoted below par, the market for 
long term 1onds just doesn’t seem 
to be there. The next offerings 
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seeking new money may well consist 
of short term paper, with refunding 
delayed. It’s hardly to be expected 
that the Treasury will suggest to the 
Board that it help out a little—even 
if this idea is put now and then to 
the Treasury. 


The new management of the 
Revenue Bureau is showing marked 
good sense. For a long time people 
couldn’t help getting the impression 
the Bureau staff could use its time 
more productively. A reorganization 
is under way designed to accomplish 
just that. It’s a matter of putting 
the auditors to work on returns likely 
to yield most. This will require new 
regulations. 

First, there are millions of people 
whose incomes consist entirely of 
wages or salaries. Most of their taxes 
already have been deducted. Isn’t it 
a waste of time, both theirs and the 
Bureau’s, to make them file? Couldn’t 
the tables be revised so that the wage 
deductions are nearer right? Then 
only the brave few hopeful of re- 
funds would file. The loss of addi- 
tional scrapings from those in arrears 
would be more than compensated by 
moving the staff into more productive 
territory. 

It wouldn’t be a simple shift to 
high income returns. The Bureau men 
know how to pick a return most 
likelyto yield something : for instance, 
there’s a better chance when deduc- 
tions are claimed for dependent adults 
than for children; expense accounts 
are fruitful. So with no increase in 
Bureau staff, there may be a rise in 
production. 


Another interesting idea is to 
drop jurisdictional lines within the 
Bureau—excise experts, income tax 
men, etc. Why shouldn’t all of a 
company’s tax forms be examined at 
once by the same man? This would 








make it simpler to see whether there 
were inconsistencies. 


The Administration has given up 
hope of balancing the 1954 budget. 
There may have to be new outlays in 
the Far East; interests costs are go- 
ing up; revenues aren’t as high as 
anticipated. It’s not even clear that 
the 1955 budget will be balanced; 
work on it will start soon. All this 
affects the outlook for taxes. 

It’s pretty definite that the Admin- 
istration won’t come out for cutting 
income taxes as the levy on excess 
profits expires. Even if Chairman 
Reed of the House Ways and Means 
Committee gets his bill through the 
House, it almost surely will be 
blocked in the Senate. On the other 
hand, there’s practically no chance 
at all that Congress will extend ex- 
piring tax laws, merely in order to 
reduce a deficit. So far, they haven't 
been asked. 

The main task of the Treasury, 
working with the Congressional tax 
staff, is to overhaul the tax struc- 
ture. The job will probably be taken 
up in Congress next year. Over the 
last decade, Treasury officials have 
been compiling theses showing vari- 
ous inequities in present taxes. For 
the first time, this work is being taken 
seriously. 


There’s some evidence that the 
pure food standards are being re- 
laxed: wheat inspection has been 
partly suspended; milk standards 
have been eased. Demand for relax- 
ation comes from the producers. So 
far, the big processors, who have been 
relying mainly on Government in- 
spection, haven’t been heard from. 
Neither have the chain groceries. 


—Jerome Shoenfeld 
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A quarterly dividend of 
75¢ per share has been 
declared on the Common 
Stock of the Corporation 
payable June 10, 1953 
to share owners of record 
at the close of business 
May 12, 1953. 


CHARLES P. HaRT 
Secretary & Treasurer 
New York, New York, May 1, 1953 


GENERAL 
DYNAMICS 


CORPORATION 
445 Park Ave., New York 22, N. Y. 
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Dividend Notice 






















53 acres of green velvet lawns. 





Clinton Ave., Brooklyn 5. N. Y. 





A champion 18-hole golf course available, 
but many vacationists return to the Hotel 
Rexmere in Stamford, N. Y.. to rest and 
relax, exhilarated by pure mountain air— 


gardens and cool woodland. WRITE for 
folder: Miss Madeline Young, Mgr... at 284 
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ROME CABLE 








Corporation 
ey ROME - NEW YORK | 


57th Consecutive Dividend 










June 10, 1953. 








Rome, N. Y., May 7, 1953 


The Board of Directors of Rome 
Cable Corporation has declared 
consecutive Dividend No. 57 for 
35 cents per share on the Common 
Capital Stock of the Corporatio 
payable July 1, 1953, to holders o 
record at the close of business on 


Joun H. Dvetr, Secretary 











New-Business Brevities 








Chemicals . . . 

An age-old association of coal in 
a blue or a black color is about to be 
shattered by Hudson Sterling, an an- 
thracite with a silver tinge—the fuel 
gets that way after a Silver-Lube 
treatment developed by Hudson Coal 
Company in an effort to improve the 
marketability of coal. . . . Manufac- 
turer, retailer and consumer alike 
have been asking many questions 
about the synthetic fiber Acrilan by 
Chemstrand Corporation. Is it moth- 
proof? What does it feel like? Will 
it wash?—these and other questions 
about the fiber are answered in a new 
and colorfully illustrated booklet of- 
fered by Chemstrand. .. . In full page 
advertisements headlined “The Great- 
est Gasoline Development in 31 
Years,” Shell Oil Company last week 
announced that its Shell Premium 
gasoline will soon contain a new in- 
gredient which will boost automobile 
power as much as 15 per cent and in- 
crease sparkplug life and mileage— 
technically known as an _ additive, 
TCP, as the ingredient is known, 
will be available nationally within 90 
days. . . . Overshoes designed espe- 
cially for individuals who work 
around oils, solvents and other chem- 
icals are being marketed by Tingley 
Rubber Corporation—made of chem- 
ical-resistant Neoprene, they are light 
in weight yet tough enough to with- 
stand rough usage. 


Grocery Products... 

Armour & Company would have 
everyone washing with plenty of 
Suds, a new detergent that the com- 
pany is presently introducing in 
selected markets only—to acquaint 
housewives with the product, it is 
being offered in a two-for-the-price- 
of-one deal. . . . Ingredients for mak- 
ing an Italian pizza pie right at home 
are included in a ready-to-prepare 
package being sold under the Appian 
Way label by Food Specialties, Inc. 
—contents for a twelve-inch pie come 
in three units and include a pie crust 
mix, active dry yeast and an appro- 
priate sauce. . . ..Soy sauce in in- 







zit 
tio 
dividual portions is being packaged [i th 
in a specially designed Bakelite plastic Jj by 
pouch permitting control over the 9% W! 
amount of liquid squeezed out—the 1 
pouch, adaptable for use with other 9 Vv! 
liquid products calling for individual J§ of 
portion packaging, was developed by 1° 
Purity Pac, Inc. ... A canned fluid Fi 4! 
milk which remains fresh-tasting for Jj 2” 
several months without refrigeration Jj 4 
is now being test-marketed in Chi- fj th 
cago by International Milk Proces- fH 1S 
sors, Inc.—the product comes in six- JR 7’ 
ounce, quart and one-and-one-half fj 
quart cans.... Manhattan Soap Com- Ff /@ 
pany plans shortly to invade the cos- 
metics field—the company is perhaps Re 
best known for its Sweetheart brand | 
toilet soap. .. . An instant granule fa 
version of Fels-Naptha soap is being  ¥ 
introduced to the public in a city-by- bt 
city campaign leading to nationwide — ™ 
distribution of the product—mean- be 
while, Fels & Company, the manufac- di 
turer, is test-marketing a new liquid kt 
detergent under the brand name Fol. § ”! 
w 
Household Gadgets .. . - 
Xact is the name for a new air- — ( 
tight coffee dispenser which measures § St 
a level tablespoonful at each turn of § 2! 
its handle—introduced by Keenan §" 
Sales, the device is fastened to a wall § ™ 
for use. ... Wheelbarrow that doubles  f 
in duty as a garden implement and di 
as a portable charcoal barbecue is § 
sold by Northwest Metal Products, f !# 
Inc.—to make it easy to keep clean, L 
it has a special heat resistant baked- §& 
on finish. . . . A do-it-yourself tile I 


kit for finishing a six square foot 
area to make it easier for cleaning 
(such as above stoves and sinks) is 
marketed by Vikon Tile Corporation 
—56 four-inch square tiles in any of 
29 colors form the basis of each kit. 


Transportation ... 

For years most of us have been 
happy just to be able to move the 
front seat of an automobile forward | 
and back as desired, but apparently 
we demand even greater performance 
today: there’s now a seat that can be 
moved up and down as well—power 
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actuated, the four-way seat was de- 
veloped by Houdaille-Hershey Cor- 
poration for installation as optional 
equipment in the current model Lin- 
coln Capri car... . A monthly maga- 
zine on highway and air transporta- 
tion in the Far West will appear for 
| (@ the first time next month—published 
. §@ by Pacific Shipper, Inc., the magazine 
. HE will be called Pacific Air and Truck 
. BB Traffic. . . . Lockheed Aircraft Ser- 
. vice, Inc., now has a small publication 
| [8 of its own—first issue, dated Spring, 
, ff 1953, consists of four pages done in 
1 [a newspaper format... . Two colorful 
r 

1 





and informative booklets for planning 
: a vacation are available on request to 
._ Be the New York Central System—one 
. Bis a new edition of a Year-’Round 
. [Travel Guide, the other the 1953 
¢ fa N. Y. State Year-Round Vacation- 
. [8 land folder. 


s [) Random Notes... 

d The neighborhood druggist in the 
e fp fall will have new ammunition with 
g P which to fight the inroads into his 
,. [B business made by supermarkets in the 
le E way of a 52-page quarterly magazine 
,- | bearing his own imprint and mailed 
.. Bdirectly to his customers—to be 
d @ known as Family Friend, the maga- 
i, zine is the second to be announced 
within a fortnight and aimed at build- 
ing good will for the local druggist 
(FW, May 13).... New for young- 


t- 

og § Sters this season are the Donut Duck 
of Band B-Liner inflatable swimming 
in tings made of Vinylite plastic by Bil- 
1 Bnor Corporation—the Donut Duck 
es | features an upright head to give chil- 
id | dren something to hold onto in the 


is | Water. . . . Non-stretchable clothes- 


-s, [line called Glas-Line is marketed by 
n, | D. P. Winne Company—available in 
d- | green or white, and in 50-foot and 





100-foot lengths, the line is made of 
plastic over a core of Fiberglas yarn. 
... Food for thought for executives 
concerned with their corporation’s 
inancial public relations policies is 
frovided in a terse two-page article 
appearing this month in Public Rela- 
tions Journal, written by Thomas M. 
Foristall—himself a financial public 
relations consultant, Mr. Foristall’s 
article is entitled Financial PR. 

—Howard L. Sherman 
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When requesting information concerning 
business questions, please address this de- 
partment and enclose a self-addressed post- 
ard—or a stamped. envelope. Also refer to 
the date of the issue. 


MAY 20, 1953 




















Three Months Period Ending: 
MN cttiees Mita dbae win ug sie 45 nae 
Operating Profit 
Other Income 


Interest and Other Deductions........ 


Net Profit before Income Taxes....... 
Provision for Income Taxes........... 


Ee reer eer eee eee 
Earnings Per Share of Capital Stock. 
Capital Shares Outstanding........ 


Copy of Annual Report 
Available on Request 


259 WEST |4th STREET 
NEW YORK I1, NEW YORK 








Increase 


March 29, 1953 March 30,1952 Percentage 











ABC VENDING CORP. 


$10,356,805 $9,497,695 + 90% 
603,260 448,103 + 34.6 
40,168 12,163 +230.2 
$643,428 $460,266 + 39.8% 
29,961 31,209 — 4.0 
$613,467 $429,057 + 43.0% 
337,545 218,578 + 54.4 
$275,922 $210,479 + 31.0% 
29 .22 + 31.0 
941,740 shs. 941,740 shs. same 


The figures above are taken from the books of the Company and are subject 
to the usual year-end independent audit. 


Charles L. O'Reilly 
Chairman of the Board 


Jack Beresin 


President 


ABC VENDING CORPORATION 
and SUBSIDIARIES 


FIRST QUARTER REPORT 
COMPARATIVE EARNINGS STATEMENT—CONDENSED 














UNITED CARBON COMPANY 


DIVIDEND NOTICE 


A quarterly dividend of 62% cents per share 
has been declared on the Common Stock of said 
Company, payable June 10, 1953, to stockholders 
of record at three o’clock P.M. on May 19, 1953. 


C. H. McHENRY, Secretary 








TEXAS GULF SULPHUR COMPANY 


The Board of Directors has declared a divi- 


dend of $ 


1.00 per share and an additional 


dividend of hey cents per ley on - = 
y’s capital stock, payable June 15, 
stockholders of recerd at the close o 
business May 26, 1953. 
E. F. VANDERSTUCKEN, JR., 
Secretary 
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I-T-E CIRCUIT BREAKER CO. 


PHILADELPHIA 


PREFERRED DIVIDEND 


The Board of Directors today de- 
clared a regular quarterly dividend 
of 5614 cents per share on the 44% 
Convertible Preferred*Stock of the 
Company, payable June 15, 1953 
to shareholders of record at the 
close of business May 22, 1953. 


COMMON DIVIDEND 


The Directors also declared a divi- 
dend of 6244 cents per share on the 
Common Stock of the Company, 
an June 1, 1953 to share- 

olders of record at the close of 
business May 22, 1953. 


E. I. Aries, Jr. 
Secretary 
May 11, 1953 
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== ENCAUSTIC TILING 
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COMPANY, INC. 


Common 
Stock 


The Board of Di- Dividend 


rectors has today 

declared a quarterly dividend 
of 12%4 cents a share on the 
Common Stock, payable May 


29, 1953, to stockholders of & 


record on May 22, 1953. 
G. W. THORP, JR. 


Treasurer 
May 8, 1953. 















Business Background 





Nation's fastest growing plastic prompts Bakelite Company 


to double polyethylene output—Exchanges woo new business 





ERSATILE PLASTIC—The 

occasion was a demonstration 
of the military uses of a tough, 
bounceable new plastic, and no one 
stood up or seemed disposed at the 
Bakelite Company’s luncheon meet- 
ing to challenge the statement of 
President H. S. Bunn that “Poly- 
ethylene is the most versatile of all 
plastics.” The lightest plastic in com- 
mercial use, polyethylene is used for 
wire and cable insulation ; non-break- 
able and squeezable bottles ; extruded 
film for wrapping many food prod- 
ucts and for use as a coating for other 
packing uses; pipes for water supply, 
radiant heating, chemicals and indus- 
trial uses, and for a wide variety of 
molded houseware items: probably 
2,000 uses in all. To emphasize the 


versatility of the plastic, coffee cream 
was served in polyethylene envelopes 
and, later, a heavy 50-gallon poly- 


ethylene container was dropped from 
a helicopter and bounced crazily on a 
pile of rocks without breaking, rip- 
ping or spilling its contents. 


Doubling Output—Needed for 
war and defense use, polyethylene is 
now making its bid for peacetime 
uses. So well has it been accepted 
that Bakelite has embarked on the 
largest single expansion progam in 
plastics history. In three years the 
company will construct two plants in 
Texas and another in California with 
facilities to produce Bakelite poly- 
ethylene plastic, its compounds and 
other chemicals from natural gas. The 
multi-million dollar project will double 
‘present United States polyethylene 
production raising Bakelite’s own an- 
nual output to over 250 million 
pounds. Improved manufacturing 
techniques have made it possible to 
cut prices more than half since 1943, 
and still further reductions are con- 
templated. “Bakelite polyethylene,” 
said Mr. Bunn, “is not only the fast- 
est growing plastic; it has also had 
the greatest per cent price reduction 
of any major plastic within the last 
ten years.” 
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By Frank H. McConnell 





Pioneering Oldster—The Bake- 
lite Company’s achievement reflects 
policy of its parent, the Union Car- 
bide & Carbon Corporation. Research 
is conducted in all of its five major 
lines continuously without regard to 
fiuctuating levels of industrial activ- 
ity. Research scientists continually 
make new discoveries. These are 
worked over for commercial adapta- 
tion. Then production engineers and 
market technicians combine forces to 
put the new product on the market at 
competitive prices. More than one- 
third of Union Carbide’s earnings 
currently derive from products and 
processes developed since 1939. 


Photo Story—Here we see the 
introduction of a highly regarded 


middle western stock to an eastern 
listed securities market. The princi- 
pals are GEorGE S. CASE, JR., (right), 
president of Cleveland’s Lamson & 
Sessions Company, 87 year-old manu- 
facturer of nuts, bolts and other in- 
dustrial fasteners, and Epwarp T. 
McCormick, president of the Amer- 
ican Stock Exchange (left) who, a 
far-westerner himself, spent consider- 
able time in selling the idea that a 
listing in the Wall Street area would 
give shareholders the benefit of a 
broader market. The stock, a divi- 
dend payer since 1941, is also listed 
on the Midwest and Cleveland Stock 
Exchanges. Others in the picture are 
the busy stock specialist, CHARLEs P. 
KeELty, and GrAHAM BELL of Hay- 
den, Stone & Company, buying 


broker, who is hand-signalling a con- 
firmation of the first sale made on the 
Exchange at 153. 


Open for Business—In the past 
dozen years, so President KEITH 
FuNsToN observes, the New York 
Stock Exchange has shed some of its 
inhibitions. As evidence he recently 
told a St. Louis audience that the 
Exchange is considering an install- 
ment plan method to be applied in the 
purchase of stocks on a pay-as-you- 
go plan. “Today I believe we have a 
good chance of developing such a 
method to make it easier for more 
and more people to share directly in 
the ownership of our productive 
facilities.’ This is a promising step, 
one of a sevies, which indicates that 
the Big Board’s brokers may now be 
ready to take a chance on what most 
Wall Street bankers initiated two de- 
cades ago. Then, you may remember, 
even the more aloof banks piped the 
Union League Club atmosphere to 
the directors’ room and brought to 
the main banking floor the more in- 
vigorating if noisier air of Macy’s 
department stores. They went out for 
business. 


Eisenhower Hats—The John B. 
Stetson Company and Adam Hat 
Stores Inc., both having securities in 
the hands of investors, find compe- 
tition in the industry enlivened by the 
family-owned Frank H. Lee Con- 
pany. Right after the inauguration, 
when President Eisenhower set the 
pace for off-the-face hat styles for 
men, JAMES B. LEE called in his 
hucksters and put them to work on 
a nationwide promotion selling a pre- 
tailored for head-size line of Lee's 
Eisenhower homburgs and _ related 
fashions. The slogan: “Every hat you 
own just went out of date.” The hard- 
hitting Mr. Lee says the President 
did more to revitalize hat sales than 
any other one man. Hat men like 
him. 


Summer Appetizer—‘“Air cool 
ing or conditioning equipment fot 
homes,” reports the West Penn Elec 
tric Company of which Earte S$ 
THompson is the guiding spirit, “is 
becoming more important as a sourcé 
of revenue during the usual summe 
lag.”” Power companies generally areé 
benefiting. 
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What to Do With Your Money 


Three Wall Street men and a mathematician take time 


u flout to counsel investors in such diverse matters as 


' buying stocks to training wives to handle estates 
5 or some reason best known to the ing title of this book is financial and 
1. publishers concerned, the early business editor of the Herald Tribune 


_ Spring of 1953 has been featured by 
an unusually large crop of new books 
on the subject of money. Four writ- 
ers, three books and two publishers 
figure in the tomes, selected for this 


re 
report to FINANCIAL Wok Lp readers. 


veeiHow to Buy Stocks. By Louis 


Dp, Engel. Little, Brown and Com- 
lat pany, $2.95. 

be 

ve THE AUTHOR, a former managing 


a editor of Business Week, has spent 
the past half dozen years at the job 
nt of explaining investments for one of 
mn Wall Street’s most successful broker- 
to 28¢ firms. His book packs authority 
and is written for the layman in plain, 
y's everyday English. He tells what a 
stock is, what a bond is; how markets 
are made and how a stock exchange 
works; why you should invest, and 
Bg how you get the most out of your 
Jat § broker. Mr. Engel’s volume gives the 
in | investor essential tools with which to 
work. 


for 


pe- j 

the § On one point, however, FINANCIAL 
ym- | Wortp disagrees with the conclusions 
ion, § Presented by the author. After listing 


















the § Several services, the four principal 
for | financial magazines and two New 
his § York Stock Exchange publications, 
on § he observes : “But all of these publica- 
ore- tions and services leave the investor, 
ee’s J in the final analysis, to work out his 
ated own destiny. They give him basic in- 
you fformation, but they don’t tell him 
ard-@ what to do about it.” FINANCIAL 
lent § Wor p, of course, stops short of pro- 


viding taxi service to the reader’s 
nearest broker, but has endeavored 
arough the past half century to in- 
licate what securities it believes 
hould be retained and those that are 
in less favored position. 
lec Your time will not be lost in read- 
ing How to Buy Stocks. 


each Your Wife to be a Widow. 
By Donald I. Rogers. Henry Holt 
and Company, $2.00. 

THE MAN who devised the intrigu- 
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and takes in stride such tidbits as 
bank clearings, building construction, 
business failures, carloadings, and the 
like. “To instruct a wife in the in- 
tricacies of the stock market,’ he 
points out, “a man should first teach 
her to appraise these regularly ap- 
pearing news items, and get the meat 


out of them.” It’s all as simple as 
that, and Rogers goes on to discuss 
the merits of a trust fund, insurance 
policies, good investments for the Lit- 
tle Woman to have and to hold, and 
things you should have in your will. 
In preparing his book, the author has 
drawn on the counsels of Wall Street 
bankers, lawyers, insurance agents, 
trust officers and others. In suggest- 
ing how you should instruct your wife 
to be a widow, he says, “Teach her 
to handle budget matters, to write 
checks, to plan the family spending 
programs.” That task, so some read- 
ers may find, is a large order; and 
doubtless accounts for Donald Rog- 
ers’ dedication of the book to his wife, 
Marjorie, “who patiently permitted 








This announcement is not an offer of securities for sale or a solicitation of an 
offer to buy securities. 


1,833,009 Shares 
Texas Eastern Production Corporation 


Common Stock 
Par Value $5 per Share 


The Company has issued transferable warrants, expiring May 27, 1953, to hold- 

ers of common stock of TEXAS EASTERN TRANSMISSION CORPORATION, 

evidencing primary rights to subscribe for these shares at the rate of 1 share of 

Common Stock of the Company for each 3 shares of common stock of TEXAS 

EASTERN TRANSMISSION CORPORATION held, with additional rights to 

subscribe subject to allotment for shares not taken under the primary rights, 
all as more fully set forth in the prospectus. 


May 14, 1953 





Subscription Price to Warrant Holders $10 per Share 


Dillon, Read & Co. Inc. has entered into an agreement with the Company to act 
as Dealer Manager in forming a group of Soliciting Dealers for the purpose of 
soliciting the exercise of warrants. 


Copies of the prospectus may be obtained from such of the undersigned as may 
be qualified to solicit subscriptions under applicable securities laws. 


The Soliciting Dealers include: 











Dillon, Read & Co. Inc. 
(Dealer Manager) 
Blyth & Co., Inc. Glore, Forgan & Co. Goldman, Sachs & Co. 
Lazard Fréres & Co. LehmanBrothers Merrill Lynch, Pierce, Fenner & Beane 
Stone & Webster Securities Corporation Dean Witter & Co. Drexel & Co. 
Hemphill, Noyes & Co. Hornblower & Weeks W. C. Langley & Co. 
F.S. Moseley & Co. Paine, Webber, Jackson & Curtis L. F. Rothschild & Co. 
Shields & Company Wertheim & Co. 











Personal 
Investment Supervision 


Assures Better Results 











EEPING your capital soundly invested is a major task. To deter- 
mine what policy should be adopted, however, to accord with 
changing conditions requires constant study of political, financial and 
business conditions and the ability to interpret their effects on your 
investment program. That is why it is important that you obtain 
experienced investment guidance to protect your capital and preserve 
your income. 


+f ens road to investment success is studded with many obstacles. Consistently 
successful investment results are not a matter of luck, they depend on 
diligent planning, constant supervision of holdings and the knowledge and ex- 
perience to determine in advance just what changes should be made to keep 
your investments in line with the ever-changing economic and industrial pattern. 


petra its full time to the planning and supervision of invest- 

ment portfolios and the analysis and determination of security 
values, FINANCIAL WORLD RESEARCH BUREAU is ideally equipped 
and staffed to help you establish a soundly conceived investment pre- 
gram and to maintain it in accord with changing economic conditions. 
For more than 50 years, through booms and depressions, our organ- 
ization has been helping investors to obtain better results than would 
be possible without the benefit of experienced guidance. 


ITH your investment welfare at stake you cannot afford to follow a hap- 
W hazard policy based on fears or hopes alone. Decide now to take the first 
step toward better investment results by subscribing for our Personalized 
Supervisory Service. 


Mail this coupon for further information, or better 
still, send us a list of your holdings and let us 
explain how our Personalized Supervisory Service 
will point the way to better investment results. 





o_o om, 


FINANCIAL WORLD RESEARCH BUREAU 
86 TRINITY PLACE NEW YORK 6, N. Y. 


(J Please send me the pamphlet “A Personalized Supervisory Service for the 
Investor.” 


C1 I enclose a list of my present holdings with original purchase prices and 
would like to have you explain whether your service would be adaptable to 
my problem and if so, what the cost will be for supervision. My objectives are: 


(C Income (0 Capital Enhancement CI Safety 


eeeeeeeeeeeseeeeeeeseeeeeeeseeeeeeeeseseseseeeeeeeseeeseeeseseSeeseeEeee 


ADDRESS 
(May 20) 














me to experiment with her time.” If 
papa lacks patience to teach her, this 
book should be helpful. Good reading, 


Money, Men and Machines. By 


Waddill Catchings and Charles FF 


Roos. Duell, Sloan and Pearce 


(New York) and Little, Brown} 


and Company (Boston), $2.50. 


Tuts 1s A challenging book by 
two men who have had experience 
in the field they discuss. Mr. Catch- 
ings, a director at one time or another 
of more than a score of large corpora- 
tions, spearheaded the formation of 
General Foods Corporation and Na- 
tional Dairy Products Corporation, 
Dr. Roos is a mathematician of note 
as well as an economist and engineer. 
The two in collaboration deplore the 
subtle influence of the Keynesian eco- 
nomic philosophy which has led the 
nation dangerously close to state 
control at the cost of freedom of 
opportunity. They sharply criticize 
the use by the Federal Reserve Banks 
of their powers to regulate the sup- 
ply of money through manipulation of 
the rediscount rate, and suggest tail- 
oring the money supply to meet actual 
credit needs. They would let Busi- 
ness determine the latter. “With this 
kind of money management,” the 
authors argue, “we should be able 
readily, with no more than a 30-hour 
week, to double our output of goods 
and services. Then all Americans who 
are able and willing to work can live 
in health, comfort and_ security.” 
Boom and bust recurrences, they in- 
sist, are unnecessary ; “wise and real- 
istic management of money will pro- 
vide a basis for the development of a 
great program of expansion under 
free enterprise as an alternative to 
planned economy.” 

Like the other books covered in 
this trilogy of review, Money, Men 


und Machines is written clearly and 


concisely. For the man who worries 
over prospects of inflation or defla- 
tion, the authors present an interest 
ing viewpoint for study. 





BOND REDEMPTIONS 





Redemption 


Company Amount Date — 
Ampal-Amer. Palestine Trading Corp. 
—debentures 3s, 1958............++ $65,000 April 1 
Cambridge Electric Light—2%% A, 
SEGE. Niediuwted ewuen ee ¢thess coe 000 April 1 
Republic Steel Corp.—lst mortgage 
“SS Re eer ree 2,245 June |} 
Roosevelt Oil & Refining ist mort- 
gage Sinking fund 5s, 1962....... 125,000 April 1 
Two Park Avenue Bldg.—Inc. mort- 
SOO TR, Ts cies cee ccevecesivies Entire May 22 
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Street News 





Notations on Treasury's 3!/, per cent bond and rise in prime 


bank loan rate—I.T.&T. spreads welcome mat to stockholders 


hen the Treasury Department 

fixed the terms of its first im- 
portant security offering it gave the 
market what it, expected, and prob- 
ably wanted. For the best part of a 
month the market had been adjusting 
the long end of the list to the pros- 


B pect of a 30-year bond carrying a 3% 


per cent coupon rate. Such a bond, 
the experts calculated, should be 
worth a premium of one per cent or 
so after the free riders were shaken 
out. Actually it was selling at a dis- 
count before the payment date came 
around. Current criticism of the 
Treasury is not because of any mis- 
take in gauging the market, but rather 
in the handling of the market when it 
needed a guiding hand. 

Some people high in the councils of 
the Federal Reserve are critical of 
commercial bankers for throwing a 
wrench into the machinery at just the 
time when it appeared to be humming 
nicely. They refer to the raising of 
the prime bank loan rate. The Treas- 
ury, they contend, might have had a 
successful deal but for that action. 
But there is another side to the ques- 
tion, as the bankers point out. There 
is criticism of two statements made 
by Federal Reserve authorities while 
the fate of the Treasury bond offering 
hung in the balance. One was that 
the “recognized dealer” arrangement 
that had worked so efficiently during 
the war and for seven years thereafter 
had been abandoned. The Federal 
Reserve Open Market Committee had 
handled all its market operations dur- 
ing that period through ten. recog- 
rized dealers. 

The second utterance from the 
Federal—an ill-timed one, according 
to commercial bankers at the time— 
was a reaffirmation of the non-sup- 
port policy adopted by the Federal 
Reserve and announced in March 
1951 as part of the “accord” reached 
with the Treasury. Without disagree- 
ing with the policy, commercial bank- 
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ers question whether there was any 
good reason for reaffirming it when 
the whole success of a Treasury bond 
offering stood in question. 


Plans made for conducting an 
annual meeting of International Tele- 
phone & Telegraph Corporation 
stockholders Wednesday of next week 
are revolutionary in this period of 
rapidly changing stockholder rela- 
tions. I. T. & T. has shifted the 
locale from Baltimore to the country 
club atmosphere of Federal Telephone 
& Radio Corporation’s research labo- 
ratories at Nutley, N. J. It is the 
same setting used by the New York 
Financial Writers Association for its 
annual outings. A tent big enough 








PHELPS DODGE 
CORPORATION 


The Board of Directors has 
declared a quarterly dividend of 
Sixty-five Cents (65¢) per share 
on the capital stock of this 
Corporation, payable June 10, 
1953 to stockholders of record 
May 22, 1953. 


M. W. URQUHART, 


Treasurer. 


May 6, 1953 























DIVIDEND NOTICE 


Jefferson Lake Sulphur Company 


The Board of Directors, at a 
meeting on May 7, 1953, de- 
clared the regular quarterly divi- 
dend of 25¢ per share on the 
Common shares, payable June 
10, 1953, to shareholders of 
record May 25, 1953. 


CHAS. J. FERRY 
Vice-President & Secretary 














NEW ISSUE 


Prospectus. 


Kuhn, Loeb & Co. 
Blyth & Co., Inc. 











Goldman, Sachs & Co. 


This advertisement is neither an offer to sell nor a Solicitation of offers to buy any of these securities. 
The offering is made only by the Prospectus. 


May 13, 1953 


183,300 Shares 


Lone Star Gas Company 
4.75% Convertible Preferred Stock 


(Cumulative—$100 Par Value) 


Holders of the Company’s outstanding Common Stock are being offered 
the right to subscribe at $100 per share for the above shares of Preferred 
Stock at the rate of one share of Preferred Stock for each thirty shares of 
Common Stock held of record on May 13, 1953. Subscription Warrants will 
expire at 3:30 P.M., Eastern Daylight Saving Time, on May 27, 1953. 

The several Underwriters have agreed, subject to certain conditions, to 
purchase any unsubscribed shares and, both during and following the sub- 
scription period, may offer shares of Preferred Stock as set forth in the 


Copies of the Prospectus may be obtained from any of the several underwriters, 
including the undersigned, only in States in which such underwriters are qualified 
to act as dealers in securities and in which the Prospectus may legally be distributed. 


The First Boston Corporation 


Smith, Barney & Co. 


Harriman Ripley & Co. 


Incorporated 


Kidder, Peabody & Co. Lehman Brothers Merrill Lynch, Pierce, Fenner & Beane 






























arnE MUTUAL FUNDS 


SOUND INVESTMENTS? 


If you own Mutual Funds, 
If you plan to buy Mutual Funds, 


you should read 


A CRITICAL APPRAISAL OF MUTUAL FUNDS 
PRICE $2.00 Postpaid 
Theodore Kraft, Ph.D., 300 East Market Street, YORK, Penna. 














SERBORRD 


FINANCE COMPANY 


COMMON STOCK DIVIDEND 
73rd Consecutive Quarterly Payment 


The Board ot Directors of Seaboard 
Finance Co. declared a regular quar- 
terly dividend ot 45 cents a share 
on Common Stock payable July 10, 
1953 to stockholders of record June 
18, 1953. 


PREFERRED STOCK DIVIDENDS 


The directors also declared regular 
quarterly dividends ot 43 cents a 
share on $1.72 Convertible Preferred 
Stock, and 53 cents a share on $2.12 
Convertible Preferred Stock. All pre- 
ferred dividends are payable July 
10, 1953 to stockholders ot record 
June 18, 1953. 


A. E. WEIDMAN 
Treasurer 
May 5, 1953 

















Dividend Number 6 on 4.40% 
Cumulative Preferred Stock 





Regular Quarterly 
Dividend on Common Stock 


The Directors of Diamond 
Alkali Company have on 
May 11, 1953, declared a 
dividend of $1.10 per share 
for the quarter ending June 
15, 1953, payable June 15, 
1953, to holders of 4.40% 
Cumulative Preferred Stock 
of record May 20, 1953, and 
a regular quarterly dividend 
of 3714 cents per share, pay- 
able June 10, 1953, to hold- 
ers of Common Capital Stock 
of record, May 20, 1953. 
DONALD S. CARMICHAEL, 


Secretary 
Cleveland, Ohio, May 12, 1953 


DIAMOND ALKALI COMPANY 
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PREFERRED DIVIDEND— 


COMMON DIVIDEND— 








WARD BAKING COMPANY 


The Board of Directors has declared the following dividends: 


The quarterly dividend of $1.37% a share on the Preferred Stock 
payable July 1, 1953 to holders of record June 16, 1953. 





A quarterly dividend of 45 cents a share on the Common Stock 
payable July 1, 1953 to holders of record June 16, 1953. 






L. T. Melly, Treasurer 


WARDS 





TIP-TOP| 475 Fifth Ave., New York City TIP-TOP 
BREAD L_CAKES | 
BREAD May 12, 1953 eats 














for a three-ring circus will be set up. 
The sideshows will be exhibits of 
every product Federal manufactures, 
A real buffet lunch, not just coffee 
and a sandwich, will be an added at- 
traction. The arrangements are in 
charge of Alexander W. MacLennan, 
I. T. & T.’s publicity director. 


Harold L. Stuart wanted his in- 
vestment banking firm of Halsey, 
Stuart & Company, Inc., to win that 
$30 million Southern Bell Telephone 
bond issue for two important reasons, 
First, it was his inability to get a 
position in Bell Telephone System 
financing in the old days that drove 
him on as the principal exponent of 
competitive bidding. Second, he had 
taken anything but a bold position in 
the April bidding. His firm, usually 
the leader, was far down the list of 
April participations and syndicates 
managed. 

So Harold Stuart journeyed from 
Chicago to New York to sit in on 
conferences leading up to the South- 
ern Bell bidding. He was so eager 
to get the business that he consented 
to a bid that would have given the 
firm more than half the issue. The 
bid was a good one, competitively. 
The market interest on resale was 
strong and it looked as if Halsey 
Stuart was going to have a profitable 
deal as a climax to a long series of 
syndications by competitors. Then 
the Southern Bell management de- 
cided to reject all bids and take an- 
other look at the market later on. 


Stockholders Increase 





Continued from page 4 


port the number of their shareholders 
have shown substantial increases over 


the years; American Telephone, for | 


instance, now counts more than 1.2 
million owners compared with 470,000 
in 1929. The wider dissemination of 
stock ownership has been a good 
thing for the securities business, as 
well as for the nation, but it has not 
been rapid enough to offset the effect 
on trading volume of lower specula- 
tive activity. 

In an effort to restore their earn- 
ing power, Stock Exchange members 
are considering a new commission 
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rate schedule recently proposed by a 
special committee. The new rates 
would be lower on most transactions 
involving less than $1,200—as much 
as 50 per cent lower on odd lots in- 
volving less than $400—but would be 
higher on most purchases or sales 
amounting to more than $1,200. 
However, the rate would decline on 
large orders ; the commission on 1,000 
shares, for example, would be mate- 
rially less than ten times that on 100 
shares. The Board of Governors will 
take up the new rate schedule at its 
May 21 meeting. 

Another proposal just announced 
by President Funston contemplates 
the development of a system to permit 
purchase of listed stocks on the in- 
stalment plan. This would help the 
Exchange meet its objective of add- 
ing 1.5 million new stockholders of 
listed companies within the next three 
years. In addition, a study is being 
made of the securities industry’s mer- 
chandising problems; its results will 
determine the advisability of estab- 
lishing a new Stock Exchange de- 
partment to “develop and coordinate 
merchandising techniques” on behalf 
of the membership. 


Airline Earnings 





This announcement is under no circumstances to be construed as an offer 
to sell, or as a@ solicitation of an offer to buy amy of these 
securities. The offering is made only by the Prospectus. 


NEW _ ISSUE 


1,700,000 Shares 


The Columbia Gas System, Inc. 


Common Stock 
(without par value) 


Price $13.25 per Share 


Copies of the Prospectus may be obtained in any State in which this 
announcement is circulated from only such of the undersigned or other 
dealers or brokers as may lawfully offer these securities in such State. 


Merrill Lynch, Pierce, Fenner & Beane 


Shields & Company 
A.C Cpe 
Clark, 
A. M. Kidder & Co. 


F. §. Smithers & Co. 

















Bear, Stearns & Co. 
Dodge & Co. Eastman, Dillon & Co. Hallgarten & Co. Hornblower & Weeks 
Lee Higginson Corporation 
Laurence M. Marks & Co. Paine, Webber, Jackson & Curtis American Securities Corporation 
Alex. Brown & Sons Bache & Co. Coffin s & Barr Dick & Merle-Smith Ferris & Company 
Granbery, Marache & Co. Loewi &Co. The Milwaukee Company Reinholdt & Gardner 
Stroud & Company 


Incorporated 


May 13, 1953 


White, Weld & Co. 
R. W. Pressprich & Co. 
Central Republic Company 


(Incorporated) 


Carl M. Loeb, Rhoades & Co. 


J. R. Williston, Bruce & Co. 
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Concluded from page 7 


reported passenger traffic during the 
early months of this year to be about 
40 per cent above 1952 although pas- 
Bsenger revenues were running only 

30 per cent higher. To meet the 
problem of lower average passenger- 
mile yield and still show a profit, high 
load factors must be maintained— 
something that cannot always be 
counted on. 

Other basic conditions are good. 
The airlines can expect a big income 
year whenever business generally is 
quite active, and with larger. planes 
in service seating capacity is being 
enlarged and the new equipment is 
performing more efficiently. But 
1952 profits are likely to be matched 
dy only a few companies. American 
and Eastern have been doing better 
so far, but there are the non-recur- 
ting items to be considered at the 
coming year-end when most adjust- 
ments are made. United came out 
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with an unfavorable first-quarter re- 
port (net of four cents a share vs. 
26 cents a year ago) despite the fact 
that it showed gains in all categories 
of traffic except mail. Total operat- 
ing costs were up 20 per cent over 
the 1952 period vs. a gain of only 
16 per cent in operating revenue. 
This was attributed to high training 
expenses and other introductory costs 
connected with the installation of new 
Convair equipment which is now 
being placed in service, and to other 
general cost increases. United, at 
this point, does not expect full year- 
earnings to quite match the record 
$4.03 per share of 1952. 

Such are the basic conditions un- 
derlying the price decline in airline 
shares since the highs of 1951. Those 
which have shown most resistance 
to the downtrend are Eastern and 
Pan American. These companies, and 
United and American as well, are still 
participating in a steady growth trend, 
although over the longer term earn- 
ings will tend to be restricted not only 
by competition but also by official 
regulatory bodies. 





AMERICAN ZINC, LEAD AND 
SMELTING COMPANY 


Convertible Prior Preferred Stock 
A quarterly cash dividend of $1.25 per share has 
been declared on the Prior Preferred Stock of 
said Company for the calendar quarter ending 
June 30, 1953, payable August 1, 1953 to stock- 
holders of record at the close of business on 
July 3, 1953. 


Common Stock 

A quarterly cash dividend of twenty-five cents 
per share has been declared on the Common 
Stock of said Company for the calendar quarter 
ending June 30, 1953, payable June 26, 1953 to 
stockholders of record at the close of business 
on May 28, 1953. 

W. J. MATTHEWS, JR., Secretary 





New Corporate Issues 


Registered With SEC 


Weston Electrical Instrument Corp.: 
107,0555 shares of common stock to be 
offered to common shareholders on 
basis of one new share for each three 
shares held; rights expire June 2. 
(Filed April 30.) 


Phillips Petroleum Co.: $162,222,000 
30-year sinking fund convertible deben- 
tures due 1983. To be offered to com- 
mon shareholders at rate of $100 of 
debentures for each nine common shares 


held. (Filed May 4.) 


New England Electric System: Ad- 
ditional 828,516 shares of common stock 
to be offered to common shareholders 
(of record June 11) on basis of one new 
share for each ten shares held; rights 
expire about June 25. (Filed May 4.) 
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STOCK FACTOGRAPHS 





Gaylord Container Corporation 


Minnesota Mining & Manufacturing Co. 





incorporated: 1937, Maryland, as consolidation of companies established in 

1902 and 1918. Office: 111 North Fourth Street, St. Louis 2, Mo. Annual 

ie ee Wednesday in May. Number of stockholders (December 
° : 6,400. 


Capitalization: 


Long term debt 


b $9,187,500 
Capital stock ($1.66% par) 


2,695,519 shs 


Business: Manufactures corrugated and solid fibre ship- 
ping containers, packing materials and specialties; chip, 
liner and specialty board, kraft grocery bags and sacks; car- 
tons; corrugating materials; other wrapping and specialty 
papers. Operations are integrated. Products are sold under 
trade names Gaylord and Rite-Way. 

Management: Able and experienced. 


Financial Position: Good. Working capital December 31, 
1952, $19.6 million; ratio, 5.8-to-1; cash, $7.1 million; U. S. 
Gov’ts, $1.4 million; inventories, $9.7 million. Book value of 
stock, $17.36 per share. 


Dividend Record: Payments 1937 to date. 


Outlook: Despite strong secular growth factor, business 
volume reflects trend of general business activity, with sales 
and earnings showing cyclical variations. 


Comment: Shares are among the more speculative issues 
in the paper group. 


“EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF STOCK 
Years ended Dec. 31 1945 1946 1947 1948 1949 1950 1951 


1952 
Earned per share.... $0.51 $2.43 $4.06 $3.43 $1.77 $2.94 +$3.39 
0.83 1.50 1.50 1.50 1.50 


$3.01 
§1.50 
24 23% 23% 24% 86% 33% 
11% 14% 15% 17% 235 245% 


“Adjusted for 3-for-1 split May, 1946. +Pro forma including acquisition from dates 
effective and calculated on average shares outstanding. §Paid 5% in stock. 


Dividends paid 0.33 1.67 
26% 
16% 





Rochester Gas and Electric Corporation 





Incorporated: 1904, New York, as a consolidation of two established 
companies; former parent General Public Utilities, sold holdings to its own 
shareholders and the public in 1949 ce: 89 East Avenue, Rochester 
4, New York. Annual meeting: Third Wednesday in May. Number of 
stockholders (December 31, 1952): Preferred, 3,717; common, 13,882. 
Capitalization: 
Long-term debt $64,000,000 
120,000 shs 
80,000 shs 
60,000 shs 
1,142,000 shs 


*Callable at $105. tCallable at $102 through February 28, 1958, $101 


thereafter. {Callable at $103.75 through Februa: 28, 195 2 
through February 28, 1962, $101 thereafter. athe iaae ies 


Business: Supplies electricity (61% of 1952 revenues), gas 
(32%) and steam (7%) to a population of over 568,000 in upper 
New York State. Largest city served is Rochester, ranking 
third in the State. A major industrial center, territory has 
many important manufacturing establishments representing 
good diversification. 

Management: Competent. 


Financial Position: Satisfactory for a utility. Working capi- 
tal deficit March 31, 1953, $1.2 million; ratio, 0.9-to-1; cash, 


$3.5 million; U.S. Gov’ts, $1.5 million. Book value of common 
stock, $33.06 per share. 


Dividend Record: Regular payments on preferred; on com- 
mon, 1907-08, 1910-29, 1933-36, 1938-43 and 1945 to date. 


Outlook: Although company’s residential load is unusually 
large, its territory is highly industrialized and results thus 


indirectly are influenced by changes in the general business 
cycle. 


Comment: Preferreds are medium grade; common an in- 
come issue gaining in seasoning. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK 


Years ended Dec. 31 1945 1946 1947 1948 1949 1950 1951 1952 


Earned per share.... $2.31 $2.45 $2.90 $3.02 $2.28 $2.85 $2.25 3.10 
Dividends paid 2.20 2.00 2.35 2.10 1.90 2.24 2.24 os 


Listed N. Y. Stock Exchange *32% 35% 34% 40 
July 3, 1950 *294% 28 31 33% 


*Over-the-counter bid prices. 
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Incorporated: 1929, Delaware; established 1902. Office: 900 Fauquier 
Avenue, St. Paul 6, Minn. Annual meeting: Second Tuesday in . 
Number of stockholders (December 31, 1952): Preferred, 685; common, 
13,668. 


Capitalization: 

Long term debt 
*Preferred stock, $4 cum 
Common stock (no par) 


$9,200,000 
98,000 shs 
8,025,856 shs 


*Callable at $102.50 through December 11, 1953, $102 thereafter. 


Business: Manufactures a diversified line of 3M products, 
including (1) surface-coated abrasives, (2) Scotch pressure 
sensitive adhesive tapes, (3) Scotchlite reflective material, 
(4) Scotch sound-recording tape, (5) roofing granules and 
miscellaneous products. In 1951, started production of fluoro. 
chemicals. 

Management: Capable and progressive. 

Financial Position: Good. Working capital December 31, 
1952, $49.4 million; ratio, 2.3-to-1; cash, $17.9 million; US. 
Gov’ts, $16.4 million. Book value of common stock, $11.93 
per share. 

Dividend Record: Regular on preferred; on common, 1916 
to date. 

Outlook: Wide and increasing diversification of products 
and outlets protects company against adverse cyclical influ- 
ences and should permit further long term growth in sales 
and earning power. 

Comment: Stock is a relatively high grade specialty. 


*EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK 


Years ended Dec. 31 1945 1946 1947 1948 1949 1950 1951 1952 
Earned per share.... $0.47 $1.27 $1.37 $1.63 §$1.90 $2.51 $1.92 $1.96 
Dividends paid 0.18 0.36 0.39 0.52% 0.65 0.80 1.00 1.00 
15 175% 19% 25% 37% 
10% 12% 1356 165% 23% 


*Adjusted for stock splits, 2-for-1 in 1945, 4-for-1 in 1951. 
Exchange January 4, 1946, previously American Stock Exchange. 


54 48y 
87% 39 

tListed N. Y. Stock 
§Revised by company. 





Sun Oil Company 





Incorporated: 1901, New Jersey; established 1886. Office: 1608 Walnut 

Street, Philadelphia 3, Pa. Annual meeting: Third Tuesday in April. 

a of stockholders (December 31, 1952): Preferred, 1,044; common, 
825. 


Capitalization: 


Long term debt *$10,350,000 
+Preferred stock 44%% cum. A ($100 par) 93,197 shs 
ee, rere eer err Te rer ry ors. 7,089,247 shs 


*Notes payable by subsidiaries. {Callable at $115. 41,443,857 shares } 
(20.4%) held by Pew Foundation February 16, 1953. | 


Business: One of the larger independent integrated viii! 


um units. Concentrates on one brand of gasoline, Blue 
Sunoco, and Dynalube lubricants. Also owns Sun Shipbuild- 
ing & Dry Dock Co., builder of tankers and cargo vessels. 
In 1952, net crude output was 42.2 million barrels, or 54.1% of 
78.0 million barrel refinery run. 


Management: Among most capable in the industry. 


Financial Position: Good. Working capital December 31, 
1952, $88.2; ratio, 2.5-to-1; cash, $27.7 million; U. S. Gov’ts, 
$5.0 million. Book value of common stock, $48.01 per share. 


Dividend Record: Regular preferred payments; on com- 
mon 1904 to date, with occasional stock dividends. 


Outlook: Sales and earnings follow the general pattern of 
the oil industry. Shipbuilding operations provided about 
3.5% of 1952 revenues, compared with an average of 46% 
for the peak wartime years 1942-44. 


Comment: Preferred stock is of investment calibre; com- 
mon has above-average standing among oil industry equities 


*EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK 


Years ended Dec. 31 1945 1946 1947 1948 1949 1950 1951 1954 
Earned per share.... $2.12 $1.99 $3.33 $5.98 $3.50 $5.07 $6.34 $6.0! 
Dividends paid $0.45 0.48 0.55 $0.63 $0.72 $0.77 40.86 $0.9! 
875% 86% 44% 46 55% 78% 87% 
29% 295% 32 36 42% 565% 735 


*Adjusted for 6-for-5 stock split in 1947 and all stock dividends. +After accelerate 
depreciation of postwar facilities, $0.67 in 1947, $0.98 in 1948, $0.92 in 1949. ¢Paid 
stock dividends, 10% each in 1945, January and December 1948, and in 1949, 195) 
and 1951; 8% in 1952. 
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CORPORATE EARNINGS 





——— 


EARNED PER SHARE 


ON COMMON STOCK: 1953 


1952 


9 Months to March 31 


Amer. Hide & Leather.... bey D$3.24 





Amer. Molasses ......... 88 0.96 
Atlas Plywood .......... 1.39 0.14 
Carpenter Steel ......... 5.78 5.55 
Cont’! Copper & Steel.... 1.66 1.62 
Goodall-Sanford ......... 0.07 3.15 
Jaeger Machine .......... 1.29 2.52 
‘Mi Kayser (Julius) ......... 0.11 D018 
- Keystone Steel & Wire... 2.07 1.97 
:M@ McDonnell Aircraft ..... 3.97 2.61 
1[ Pabco Products ......... 0.42 0.76 
Spencer Chemical ....... 2.88 2.56 
SUOOUE FELD cei eiiccacses 2.33 1.72 
United Merchants & Mfrs. 1.58 1.32 
, 6 Months to March 31 
. Byers CA. BE.) 0.002008 2.45 1.87 
3 @ Cunningham Drug ....... 2.16 2.11 
ge eee 0.32 0.25 
SM Liquid Carbonic ......... 0.12 D012 
North Amer, Aviation.... 1.47 0.95 
3 3 Months to March 31 
- pong oe: e Cea beng = 
3 ir- Way ec. Appliance. : : 
Amer. —— ee sae see a 2 
Amer. Brake Shoe....... : e 
DR: TI inna hadi énaeens 0.52 0.45 
i re" “ Pee D0.16 D0.32 
2 Amer. Metal Products... 1.04 0.82 
| Amer. Potash & Chem.... c0.96 0.62 
, a rg 4 en bap He 
mer. Zinc, Lead melt. . : 
— Le: Gi wats a 
: MEAS RS bios oS aero cdi 0.1 0.1 
«ne oy Peer 0.22 0.17 
Bethlehem Steel ......... 3.06 1.80 
op |: FS eee 0.82 0.66 
Briggs & Stratton........ 1.49 1.29 
the tesa ey 1 agpmae D0.94 "7 
= @ Buckeye Pipe Line....... 0.33 0. 
tag aes 1.49 1.07 
us erminal Co........ 0.32 0.40 
Byron Jackson .......... 0.52 0.69 
Century Electric ........ 0.31 0.61 
Century Ribbon Mills..... 0.22 0.30 
al —— Perce e ee rr 0.72 
ee 4.1 4.40 
Commercial Credit ...... 1.20 1.00 
| Commercial Solvents .... 0.19 0.07 
q — ee Ce ere 0.78 0.58 
onsol. Coppermines ..... 0.41 0.28 
‘ Consol. Retail Stores..... 0.44 0.38 
Continental Can ......... 0.67 0.51 
t Cont’l-Diamond Fibre .... 0.48 0.42 
Continental Oil .......... 1.03 0.96 
Copperweld Steel ........ 1.81 0.86 
Corning Glass ........... 1.25 0.86 
l,@ Crucible Steel ........... 2.81 1.79 
3, Curtiss-Wright .......... 0.28 0.18 
e./ utler-Hammer ......... 1.46 1.60 
- MH Jelaware & Hudson Co... 2.34 2.79 
Diamond Match ......... 0.65 0.60 
1 Doge eee 0.67 0.62 
tf Dome Mines ............ *0.12  *0.13 
ym DWG Cigar ............ 0.21 0.20 
Eastern Stainless Steel... 0.98 0.58 
: Eureka Williams ........ 0.20 D0.04 
. Evans Products ......... 0.81 0.09 
Falstaff Brewing ........ 0.18 0.25 
K Sere oa re — a 
‘4 OPPS SD. he di ceccvess 6 RY 
y oe — pid oKke es ey ae 
eneral Motors ......... 70 1.4 
¢ fe Gen. Railway Signal ..... 0.76 0.94 
x Georgia-Pacific Plywood.. 0.25 0.52 
i Wm Gladding, McBean ....... 0.76 0.81 
1 TH Hamilton Watch ........ 0.51 D094 










EARNED PER SHARE 





ON COMMON STOCK: 1953 1952 
3 Months to March 31 
Holland Furnace ......... D$0.56 D$0.45 
po ere 1.45 1.45 
Hudson Bay Mining...... *1.22 *1.59 
| ee 1.39 1.42 
Re 1.23 1.07 
Island Creek Coal........ 0.28 1.20 
Jefferson Lake Sulphur... 0.44 0.27 
Jones & Laughlin......... 0.85 0.70 
Be GG noc ccaewewes 0.95 0.81 
ED ncnitoesnens 0.62 0.62 
Marshall Field .......... 0.18 0.08 
We GP 5 Se ciccens 0.95 0.72 
Mohawk Carpet ......... 1.54 0.63 
Motor Wheel ............ 0.94 0.87 
Mt. Vernon-Woodberry .. 0.97 1.54 
| ck eee 0.74 0.35 
Norfolk & Western...... 0.72 1.16 
Northern Pacific Ry...... 0.86 D0.32 
Oliver United Filters..... b0.85 b1.12 
Packard Motor .......<.- 0.24 0.09 
Panhandle Eastern P.L... 1.33 1.25 
Pittsburgh Coke & Chem.. 0.75 0.87 
Pittsburgh Forgings ..... 0.89 0.96 
Pond Creek Pocahontas.. 1.01 1.54 
§ fo =e b0.64 b0.78 
Republic Steel .......... 2.26 1.92 
Reynolds (R. J.)......... c0.70 c0.68 
|g eee 0.58 0.88 
Ruppert (Jacob) ........ D0.07 0.08 
Seaboard Air Line........ 5.66 4.41 
Seiberling Rubber ....... 0.33 0.36 
Shattuck (Frank) ...... 0.13 0.18 
Shawinigan Water & Pr... *0.56 *0.49 
Simonds Saw & Steel.... 1.46 1.26 
ae 5.53 2.94 
Standard Forgings ...... 0.99 0.64 
Standard Oil (N. J.)..... 2.08 2.18 
Standard Ry. Equip. Mfg.. 0.39 0.37 
Stone & Webster......... 0.74 0.72 
Studebaker Corp. ........ D0.42 2.06 
Sun Chemical ........... 0.16 0.13 
Sunbeam Corp. .......... 0.98 0.68 
Sylvania Electric ........ 1.38 0.88 
2 fe eee 1.55 1.56 
Trans World Airlines.... D0.40 D0.48 
Union Bag & Paper...... 1.52 1.74 
United Air Lines......... 0.04 0.26 
United Gas Improvement.. 0.85 0.65 
8 | Jet aeeeeT 1.65 1.43 
Victor Chemical ......... 0.49 0.33 
Le) ee 1.01 0.75 
Westinghouse Elec. ...... 1.04 0.96 
Wheeling Steel .......... 1.97 1.64 
White Motor ............ 1.26 1.18 
Youngstown Sheet & Tube 2.08 2.10 
ee Pee 4.28 2.20 
12 Months to January 31 
Dente Wee... eisccss 1.99 08 
OT ae ee 1.09 1.12 
re 1.82 1.23 
Federated Dept. Stores... 3.62 3.53 
Re lt, Sand <5 wiacn’s v.00 1.76 $2.93 
Ps s haGanewseseeie 3.22 3.87 
Interstate Dept. Stores.... 3.87 4.20 
May Dept. Stores........ 2.57 2.48 
Mercantile Stores ....... 2.39 2.10 
1952 1951 
12 Months to December 31 
Atides Comeer i icecccceni 0.62 0.38 
PS ere 2.93 5.63 
Chicago Yellow Cab...... 0.48 1.03 
DR ee 0.08 0.25 
Intern’! Petroleum ....... 2.23 2.15 
*Canadian currency. tAdjusted for 3-for-1 split. 
a Sg B_ stock. c—Combined common. D— 
encit. 
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ALLEN B. DU MONT 
LABORATORIES, INC. 


The Board of Directors of Allen 
B. Du Mont Laboratories, Inc., 
this day has declared a dividend 
of $.25 per share on its outstand- 
ing shares of 5% Cumulative Con- 
vertible Preferred Stock payable 
July 1, 1953 to Preferred Stock- 
holders of record at the close of 
business June 15, 1953. 


PAUL RAIBOURN, 
Treasurer 


oU Monr 


In All Phases of Television 


May 4, 1953 














THE DAYTON POWER 
AND LIGHT COMPANY 


DAYTON, OHIO 
123rd Common Dividend 


The Board of Directors has declared 
a regular quarterly dividend of 50c 
per share on the Common Stock of 
the Company, payable on June 1, 
1953 to stockholders of record at 
the close of business on May 18, 
1953. 


GEORGE SELLERS, Secretary 





May 8, 1953 














PHILADELPHIA ELECTRIC 
COMPANY 


Chik No tice 


Dividends of 25 cents a share on the 
$1 Dividend Preference Common 
Stock and 37% cents a share on the 
Common Stock, have been declared, 
payable June 30, 1953, to stock- 
holders of record at the close of 
business on June 2, 1953. 


C. WINNER, 


Treasurer 
































CONTINENTAL 
CAN COMPANY? Inc. 


A regular quarterly’ dividend of ninety- 
three and three-quarter cents ($.93%) 
per share on the $3.75 cumulative pre- 
ferred stock of this Company has been 
declared payable July 1, 1953, to stock- 
holders of record at the-close of business 
June 15, 1953. 


LOREN R. DODSON, Secretary. 





















PLYMOUTH 
DODGE 







DE SOTO 
CHRYSLER 








VOU GET THE GOOD THINGS FIRST FROM CHRYSLER CORPORATION 





DIVIDEND ON 
COMMON STOCK 


The Directors of Chrysler Corporation 
have declared a dividend of one 
dollar and fifty cents ($1.50) per 
share on the outstanding common 
stock, payable June 12, 1953 to 
stockholders of record at the close 
of business May 18, 1953. 


B. E. HUTCHINSON 


Chairman, Finance Committee 

















ABOUT TO MOVE? 


Don't rely upon the Post Office to 
forward your copies of FINANCIAL 
WORLD. Notify us two weeks in ad- 
vance, giving old and new addresses. 














REAL ESTATE 


MARYLAND 


NEW LODGE 
BLUE RIDGE MTS. 


Stone and Hardwood thruout. Two streams, 50 
acres more or less. Furnished. Every con- 


venience. Privacy guaranteed. Photo, particulars 
on request. 








Owner: HOWARD F. LATE 
Thurmont, Maryland 


NEW YORK 
FOR SALE 


Bronxville — half hour commuting distance New 
York — Mediterranean style house, convenient 
neighborhood. Many artistic features and small 
swimming pool. Regulation lower floor plus sun 
room, powder room, and dining porch. Very large 
master’ s bedroom—two other bedrooms, two baths. 
Maid’s room and bath. L-shaped design gives 
all rooms much light and air. Wistaria covered 
terrace affords pleasant and private summer living. 
$45,000. Contact Owner. Bronxville 2-1658. 
38 Dellwood Rd., Bronxville, N. Y. 











BUSINESS OPPORTUNITY 





FOR RENT 


Brand New 


Industrial Building 


Approx. 50,000 Sq. Ft. 
On One Floor 


Clear Span 135’ x 310’ 


LOCATED IN DOWNINGTOWN, PA. 
on the Main Line Pennsylvania Railroad, 
adjacent to Lincoln Highway and Pennsyl- 
vania Turnpike, about 25 miles from Phila- 


delphia. Excellent labor area, railroad 
siding. Unlimited parking. 
Ultra modern construction . . . brick, con- 


crete and steel with Gypsum roof, excellent 
light, wide expanse of aluminum sash on all 
sides. IMMEDIATE OCCUPANCY. 
Acorn Industrial Development 
915 N. Delaware Ave. 
Philadelphia 23, Pa. WaAlInut 2-7070 
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DIVIDENDS 











DECLARED 

To receive a dividend stock must be Pay in 
held on the ex-dividend date, normally Company Q50 ae Record 

ree days before the record date. _ Interstate Hosiery ....Q50c  6- - | 

si " Hidrs, | Lowa Elec. Lt. & Pwr..27%c 7-1 6-15 

Pay- _ of Jaeger Machine ...... Q50c 6-10 5-25 

Company able Record | Jefferson Lake Sulphur Q25c 6-10 5-25 
Acme Sttel. s...ccseces Q40c 6-12 5-18 | Johnson & Johnson...Q35c 6-11 5-26 
Aerovox Corp. .....+ Ql5c 6-15 6-1 | Kansas Power & Lt..... 28 7-1 6-5 
Allis-Chalmers ........ Q$1 6-30 6-8 | Kern County Land....Q50c 6-5 5-18 

Do 3%4% pf....... QO81%c 6-5 5-20 | Kleinert Rubber ....... 25c 6-12 ~=—5-29 
Aluminum Goods ...... 25c 7-1 6-11 | Kress (S. H.) & Co..Q75c 6-1  5-2i 
Amer. Encaustic eB eee eee ee Q50c 6-16 5-29 

i ee are Ql2%c 5-29 5-22 | Lone Star Gas....... Q35c 6-8 5-25 
Amer. Hawaiian S.S....75c 6-13 6-1 | Lowenstein (M.) & 

Amer. Invest. Ill....... Q40c 6-1 5-18 i an ciikics ceed Q50c 6-26 6-12 
6 S02 Mis cases Q31%c 7-1 6-15 | ER eee re El0c 6-25 6-12 
Do 4%4% pf....... Q28%c 7-1 6-15 | Maine Public Serv.....35c 7-1 6-12 

Amer. Metal, Ltd....... 25c 6-1 #£5-21 | Masonite Corp. ...... 25 c. Sa. 5-5 
Do 4%% pf..... QO$1.12% 9-1 8-21 | Merritt-Chapman & 

Archer-Daniels .:...... 700 6-1 5-22 a eee Q50c 6-1 5-18 

Armstrong Rubber Midwest Oil ......... QO35ce 6-15 5-25 

Ch viinchiaate Q50c 7-1 6-12 | Minnesota Mining & 

Bh CEP ca cnccaees QO50c 7-1 6-12 Manufacturing ....”. Q25c 6-12 5-23 
Ashland Oil & Ref....Q25c 6-15 5-25 Do $1.50 pf. ...Q37%c 6-12 5-23 
Belden Manufacturing. Q40c 6-1 5-18 | Missouri Pub. Serv.....30c 6-12 5-22 
Bigelow-Sanford Nat'l Presto Indust...Q25c 6-30 6-15 

413% pf. ....... Q$1.12% 6-1 5-18 | Newberry (J. J.) Co..050c 7-1 645 
Bristol-Myers Niagara Mohawk 

oe eect eer © | fae oe: eee ae 040c 6-30 6-12 
Brown & Bigelow...... 25c 6-12 5-22 | Pacific Tin Cons.......20c 6-24 6-10 
Butte Copper & Zinc....50c 6-23 6-8 | Paramount Pictures ..Q50c 6-26 6-12 
Common Mills .. 22.5... 75c 6-10 5-20 | Parkersburg Rig & 

oe © i Serres rrr 75c 6-10 5-20 epee eee 35c 66-1 ~—5-20 
Carborundum Co. ....Q35c 6-10 5-22 | Parker Pen Cl. A..... Q30c 5-26 5-18 
Carey (Philip) ...... Q40c 6-13 6-1 ee ere Q30c 5-26 5-18 
Cent. Illinois Lt......... 55c 6-25 6-5 | Parmelee Transport.Q12%c 6-26 6-15 

De S8'. wsccccde Q$1.50 7-1 6-12 | Pennroad Corp.......... 50c 6-15 5-2] 
Chic., Rock Island & Peoples Drug Stores..Q50c 7-1 6-2 

Pacthe VROR.. 26.52.08 Q$1 6-30 6-12 | Phoenix Hosiery ....12%c 6-16 6-5 
Chrysler Corp. ....... $1.50 6-12 5-18 | Prentice-Hall ........ Se 6-1 5-20 
Claussner Hosiery ...... 25c 6-1 5-22 | Pressed Steel Car...... 20c 7-1 6-19 
Columbia Broadcast- Do 4%% pf. ..... Q56%Ac 7-1 6-19 

2 a rE re 40c 6-5 5-22 | Rath Packing ........ Q35 6-10 5-20 

I & )  Saeeeee ree 40c 6-5 5-22 | Reed Roller Bit...... Ose 6-10 5-29 
Community Pub. Serv..Q25c 6-15 5-25 | Reliance Mfg. ......... Ic 6-1 5-19 
Continental Oil......... 60c 6-12 5-25 Do 3¥%2% pf. ..... Q8&7Y%c 7-1 6-15 
Copper Range ........ Q20c 6-15 5-18 | Remington Arms ...... Sc 6-15 5-20 
ae hag & Reynolds Republic Pictures ....Q25c 7-1 6-10 

a ee 25c 7-1 6-19 | Republic Steel ......... Q$1 7-2 6-10 
Grea of Amer.....25c 6-30 6-10 | Rome Cable ......... Q35e 7-1 6-10 
Creole Petroleum ..... $1.50 6-10 5-22 | St. Joseph Lead........ 75c 4096-10 ~=—-5-22 
Cunningham Drug | Sayre & Fisher Brick..Q5c 6-1 5-15 

ere 37%4c 66-20 =66- 5 | Simonds Saw & Steel...70c 6-15 5-22 
Dayton Pwr. & Lt.....Q50c 6-1 5-18 | Staley Mfg. ......... Q25c 6-1 5-18 

Do 3.90% pf...... Q97%c 6-1 5-18 | Stand. Oil (Ky. )..- one 6-10 5-29 
Distillers Corp.- ae Serer ree 6-10 5-29 

DOI oa 5's aces *Q30c 6-15 5-25 | Stand. Oil (Ohio).. “S60. 6-10 5-18 
Du Mont (Allen B. Lab- Do 33%4% pf. ... 09334c 7-15 6-19 

oratories 5% pf.....Q25c 7-1 6-15 | Texas Gulf Sulphur....Q$1 6-15 5-26 
Empire District Elec..Q35c 6-15 6-1 BR o.cbhneiewakedcaeal VE25c 6-15 5-26 
ee ee eee 10c 6-10 5-27 | Thermoid Co. ......... 10c 6-30 68 
Fishman (M. H.)..... — 6-1 5-15 | United Aircraft ....... 75c «606-10 55-21 
Filtrol Corp. ......... Q20c 6-10 5-21 | United Carbon ..... Qe2vec 6-10 5-1! 
Florida Power & Lt.. “40 6-30 6-5 United Elastic dese mies Q60c 6-10 5-2! 

Do 44% pf.. -Q$1. 12% 6-1 5-14 | Universal Pictures..... 50c 6-25 6-15 
Gen. Amer. Trans...... Q$1 7-1 6-5 | Universal Products...Q50c 6-10 5-2 
Gen. Fireproofing ...... We - Gok? S22 || OS. "ROR, cc cusses 50c 6-13 5-25 
Gray Manufacturing ...45c 6-1 5-18 | Vanadium-Alloys Steel. “65c 6-2 5-12 
Gulf Mobile & Ohio..Q50c 9-14 8-25 | Van Norman ........ 35c 6-19 6-10 
Gulf States Util....... Q30c 6-15 5-26 | Venezuela Syndicate.....5¢ 6-1 5-18 
Harshaw Chemical ...040c 6-12 5-28 | Virginian Railway..Q62%c 6-25  6-Il 
Hershey Chocolate ....Q50c 6-15 5-25 | Ward Baking......... O45c 7-1 rer 
Homestake Mining ...Q40c 6-12 6-2 Do 5%% pf.....Q$1.37% 7-1 Gli 
Houston Lighting & Ny erper sadn Salaun Q25< 610 5-2 

PONE Bis «5 icenansd 25c 6-10 5-20 ilson 0. 

Howe Sound ........ oe 6-10 5-29 | $4.25 pf. ....... Q$1.064 7-1 6-1 

I-T-E Circuit Breaker.624c 6-1 5-22 | Winn & Lovett....... Ml0c 5-30 7 

’ Ingersoll-Rand 6% pf...S$3 7-1 6-1 | Wisconsin Pub. Serv..27%c 6-20 5- 

Interchemical Corp. ....40c 6-1 5-21 +Cinadian currency. E—Buwd ‘Q-“6dareiy. 

Int’l Petroleum .......; 25c 4~-6-12.~— 5-21 adeabennnk M—-Monthly. 3. 
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Cluett, Peabody 





Concluded from page 5 


shirts and the Golden Arrow line 
which will take effect next July 1. 

But unless consumer demand tapers 
off unexpectedly, earnings of $4.50 
to $5.00 per share seem attainable 
this year. If this projection proves 
accurate, a year-end extra of about 
50 cents is a good possibility. Since 
1939, Cluett has never paid less than 
$2 per share annually and in nine of 
the past 14 years payments have 
exceeded $2. 

At 31, Cluett, Peabody is selling 
at little more than six times estimated 
1953 earnings and about 7% times 
average earnings in the 1937-1952 
period. During these 16 years, the 
company earned an average of $3.99 
per share and paid an average divi- 
dend of $2.40. The shares—a better 
grade businessman’s investment—yield 
about 6.5 per cent on the basis of 
the regular $2 dividend alone and 
the return would increase to 8.1 per 
cent if a 50-cent extra is disbursed 
at the year end. 


Impressive Financially 


The company’s balance sheet posi- 
tion is impressive. Net working capi- 
tal per share is equal to the current 
market price of the stock, book value 
stands at $42.83 per share, and the 
current ratio is 5.6-to-1. Senior capi- 
talization is moderate, consisting of 
$1.5 million of notes payable, $3.4 
million of seven per cent non-callable 
preferred and $9.9 million of four 
per cent second preferred. The 99,- 
388 shares of the latter issue are each 
convertible into 21%4 common shares 
prior to October 1, 1957. 

While full conversion, plus issu- 
ance of shares reserved under an 
employes’ stock plan, could increase 
the outstanding 720,826 common 
shares by some 38 per cent, large- 
scale conversion is a rather distant 
drospect. Potential dilution, of course, 
would be lessened if, upon liquidation 
of the long-term debt due in 1954, 
some of the $4 convertible preferred 
were purchased in the market by the 
company for retirement. The pre- 
ferred, which now sells around 86 to 
yield 4.6 per cent, merits investment 
consideration. 
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This announcement is neither an offer to sell nor a solicitation of an offer 
to buy any of these securities. The offering is made only by the Prospectus. 


NEW ISSUE 


150,000 Shares 


Philadelphia Electric Company 


4.68% Preferred Stock 
Par Value $100 Per Share 


Price $101.75 per Share and accrued dividend 


The Prospectus may be obtained in any State from only such 
of the undersigned as may legally distribute it in such State. 


W. C. Langley & Co. Glore, Forgan & Co. 
White, Weld & Co. A.C. Allyn and Company American Securities Corporation 
corporated 
A. G. Becker & Co. Blair, Rollins & Co. Dick & Merle-Smith 
Incorperated Incorporated 
Equitable Securities Corporation §_Hallgarten& Co. | Hornblower & Weeks 
Lee Higginson Corporation Paine, Webber, Jackson & Curtis 
R. W. Pressprich & Co. Spencer Trask & Co. 
Tucker, Anthony & Co. G. H. Walker & Co. 
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Invest $20 in a Brighter Financial Future! 


For less than 6 cents a day you receive: 





FINANCIAL WORLD, 86 Trinity Place, New York 6, N. Y. 


For enclosed $20 (check or M.O.) please enter my one-year order for 
FINANCIAL WORLD'S 4-Part Investment Service, including forth- 
coming 39th-Revised $5 "STOCK FACTOGRAPH" MANUAL Free. 


(or, send $11 for 6 months’ subscription with FACTOGRAPH BOOK) 


APSSSRRRRBRESERRTSTRRSS ESS eee 





(C1) Check here if subscription is NEW. 


(a) 52 weekly issues of FINANCIAL WORLD 
to keep you informed from week to week on 
outstanding business and financial factors 
which enable you to handle your security 
investments to better advantage; 


{b) 12 monthly “Independent Appraisals," 
pocket-size Stock Guides containing our in- 
dependent Ratings and condensed Reports 
on 1,970 listed stocks; 


(c) Personal Advice Privilege (by mail) as 
per rules; and 


(d) FREE next $5 Annual “Stock Facto- 
graph" Manual, 39th edition, when pub- 
lished. 50,000 Investment Facts to help 
judge relative merits of over 1,800 stocks, 


(May 20) 


[1] Check here if RENEWAL. 
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FREE 


Upon request on your letterhead 
and without obligation, any of 
these booklets will be sent direct 
from the issuing firms to which 
your request will be forwarded. 
Booklets are not mailed out by 
Financial World itself. 


Confine each letter to a 
request for a single booklet, 
giving name and complete 
address. 


Free Booklet Department 
FINANCIAL WORLD 
86 Trinity Pl., New York 6, N. Y. 





Safeguarding Business Records—An illustrated 
digest of facts on proper protection of rec- 
ords, currency and valuables against fire and 
theft. 12 pages. 


Decade-Dividend Payers—Compilation of the 
334 common stocks, traded on the American 
Stock Exchange, that have paid dividends for 
ten or more consecutive years—names are ar- 
ranged by industrial classifications and alpha- 
betically in new 16-page illustrated folder. 


Typographic Planning for Typewriter Com- 
position—A highly interesting brochure de- 
signed to assist in transforming printing 
requirements to typewriter composition. 


Municipal Bond Holders—Folder describes a 
"Watching Service" which is geared to keep 
bond holders posted on new developments 
that may affect his holdings. 


Sample Page of Charts—A leaflet showing six 
of 1,00! stock charts with description of a 
graphic service. 


Investor's Reader—A copy of this popular 
semi-monthly digest offered without charge— 
features include "The Stock Market," "Busi- 
ness at Work" and "Production Personalities." 


Hints to Secretaries—A booklet listing proper 
salutations and complimentary closings: list of 
often misspelled words, rules for punctuation, 
guide for abbreviation, etc. Make request on 
business letterhead. 


Key Man in a Business—Booklet describes pos- 
sible effects of the death of a key man upon 
the future of a business. 


Security & Industry Survey—A quarterly fore- 
cast of financial and business conditions in- 
cluding individual studies of thirty-four basic 
industries—a 48-page brochure generously 
illustrated with appropriate charts. 


Fire-Hazard Calculator—A folder based upon 
reports of fire protection engineer. By a turn 
of the dial, the “FIREDANGERater" enables 
a businessman to determine his fire risk in 30 
seconds. 


Mutual Fund Operation Simplified—A graphic 
presentation of how a mutual fund investment 
operates, collecting dividends from 101 Stocks 
and redistributing the total. The one invest- 
ment provides diversification, income, man- 


agement, liquidity and convenience for tax 
purposes. 


How to Make a Perfect Impression—A valu- 
able booklet analyzing the wonder-working 
features of the new electric typewriter. 
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: 1953 . 1952 
Trade Indicators ee ee 
i 7,030 
{Electrical Output (KWH)...........-.-0-++- 8,015 7,938 7,896 : 
§Steel Operations (% of Capacity).........+.. 100.3 100.2 100.5 101.2 
Freight Car Letdimgs «Ji... 505.0566s0¢h sdecems 779,804 781,499 +785,000 719,793 
a— 1953 ; 1952 
Apr. 22 Apr. 29 May 6 May 8 
Mat DARRE. choise dei bkentas Federal $39,377 $39,437 $39,508 $35,030 
ioe i «: cabcatieibicn Reserve 23,156 23,133 23,139 20,892 
{Total Brokers’ Loans...... Members 2,402 2,329 2,129 2,082 
qU.S. Gov't Securities...... 94 29,384 29,249 29,185 31,445 
{Demand Deposits ......... Cities eas 53,897 54,176 53,352 52,599 
{Brokers Loans (New York City)............ 1,248 1,201 1,260 a 
CMomey: tee CPCI. 6 k 0 sin din ihibe ns ch'0 6s ees 29,722 29,787 29,863 27, 





000,000 omitted. §As of the following week. tEstimated. 


Market Statistics — New York Stock Exchange 














a 1953 = -——— 1953 —_, 
re “May 6 May 7 May 8 -—" 9 May 11 May 12 High Low 
30 Industrials. 278.14 277.43 278.22 278.79 277.09 293.79 270.73 
20 Railroads.. 104.45 103.66 104.85 Exchange 104.66 103.70 112.21 101.63 
15 Utilities ... 51.12 50.96 50.97 Closed 50.88 50.77 53.88 50.64 
65 Stocks 108.02 107.56 108.11 | 108.13 107.44 113.96 105.58 
1953 . 
Details of Stock Trading: “Mey 6 May 7 May 8 May 9 me “a 
itted)... 1,110 1,110 1,220 ' : 
“sonia coe — . ne , pues 1,088 1,069 1,077 1,104 1,125 
Number of Advances............ 410 235 481 433 2/1 | 
Number of Declines............ 382 573 355 Exchange 363 560 
Number Unchanged ............ 296 261 304 Closed 308 294 
IRS SSRs ot eee 9 5 12 17 14 
NS RE re sem 38 46 59 41 78 
Bond Trading: 
Dow-Jones 40-Bond Average.... 95.07 94.95 94.89 | 94.84 94.84 
Bond eels (000 omitted))...... $2,344 $2,400 $2,833 $2,270 $3,115 
“Apr. Apr. 22 Apr) Mayé _ a 
*A Bond Yields: Apr. 8 Apr. 15 \ A ay 
re aaa , i Rem ere 3.156% 3.201% 3.223% 3.289% 3.322% 3.322% 3.002% 
er ro pergrire 3.465 3.513 3.517 3.551 3.614 3.614 3.325 
Ria. cccidwacsaneacs 3.663 3.754 3.794 3.836 3.856 3.856 3.543 
So itddatals .. | 585 5.76 591 5.46 
50 Industrials ...... 5.80 5.79 5.91 : : : ‘ 
20 Muieonds Peaane 5.93 5.91 6.12 6.03 5.98 6.12 - 5.43 
BO Wes. kok ces cs 5.24 Wr 5.33 5.37 5.37 5.37 5.04 
FO Stocks ....60s0.. 5.73 5.72 5.84 5.79 5.72 5.84 5.41 





*Standard & Poor’s Corporation. 


The Most Active Stocks — Week Ended May 12, 1953 


RKO Theatres 
Southern Company 
eo Se er eer rrr err errr: + 
ao. Ue Be Se reer rr, se 
PS Wr OROIE Sha vn ss dais cnsxcwsnseves 
PI BIIROGS «666k oo dakeirccsedenweves 
American & Foreign Power.............. 
American Telephone & Telegraph........ 
BE. nasa cdteese ok see ee cece eeeees 
Stanley Warner Corporation............. 
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May 5 May 12 Change 
4% 4% +% 
145% 14% —¥Yy 
6 55% — ¥% 
10% 11% + % 
38% 40% +2% 
13% | nee 
10% 9% —% 
155%4 155% —\% 
11% 13% +2 
11% 11y + % 
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What’s happening at Packard? 

Why is Packard the news-story 
of this automotive year? 

These are questions heard al- 
most daily, and we'll give you the 
answers as we see them— 

The story broke last December. 
At that time Packard launched 
an entirely new program with the 
introduction of two new lines of 
cars: 

The New Packard was intro- 


duced as America’s new choice 
in fine cars; 


The new Packard CLIPPER 
was introduced as a new car in 
the medium-price field built by 
Packard in the fine-car tradition. 





The introduction of these beau- 
tiful new cars by America’s real 
pioneer in quality-car production 
filled Packard showrooms from 
coast to coast. 

For Packard was Packard... 
a name that had earned respect 
and attention; a name with a 
reputation for quality so deeply 
entrenched that it is considered 
one of the major achievements of 
the first fifty years of automotive 
history in America. 


Think back a minute. You will 
remember either from personal 
experience, from your reading, or 
from hearing it said, that as the 
automobile industry grew, 
Packard became the national 
preference in fine cars by so wide 
a margin that no other fine-car 
manufacturer was even close! 

In every state of the Union 
there were more Packards regis- 
tered than any other fine car. 

And for several decades 
Packard exported more fine cars 


Here’s the story about the 


NEW PACKARD PROGRAM 





than any other three fine-car 
makers combined. 

Until the mid-30’s Packard was 
the only car that consistently 
dominated the luxury market. 
This represents a longer period 
of time than any other fine car 
has ever been on top. 


During the depression years when 
the Nation’s purse was thin, 
Packard virtually abandoned the 
fine-car field by concentrating 
production on a lower priced line. 

In those days only a relatively 
few fine cars were produced to 
sell at high prices to families 
where Packard had become a 
tradition. 

Successful as the lower-priced 
line was, it left the thousands 
who had grown accustomed to 
Packard’s traditional fine-car 
luxury without the car of their 
choice. 

E) a * 


Then about a year ago: the New 
Packard Program! Two impor- 
tant decisions regarding car lines 
were made... 

1... the decision to re-establish 
Packard in the fine-car field, and 
to confine the name Packard to 
luxury automobiles all the way 
up the line to and including the 
custom-built, eight-passenger 
models for corporate and personal 

2...the decision to introduce 
the Packard CLIPPER as the only 
medium-priced car in America 
built in the fine-car tradition. 

e 86(°@ . 


Thus, the New Packard Program 
made news from the start. But 
seldom before in the spectacular 
history of the automotive indus- 
try has a program developed so 


much interest, comment—and 
action! Today ... 

Packard production is at an all- 
time high. 

Packard sales are running ahead 
of production. 

Packard’s famous engineering 
department whichin 1915—nearly 
forty years ago—designed and 
built the famous Packard Twin- 
Six Engine, one of the first great 
V-type engines . . . which also 
designed and built the great 
Liberty Engine of World War I, 
the Navy’s thunder-and-lightning 
PT boat engines of World War 
II . . . and other achievements of 
consequence, is being expanded 
to bring even further scientific 
advances to Packard-built cars. 

New millions of dollars are being 
invested in Packard manufactur- 
ing facilities. 

New strength is being added 
daily to the Packard dealer or- 
ganization to provide more con- 
venient service to the thousands 
of old and new customers who 
are buying Packard automobiles. 

2 « ° 

Now you are up-to-date on the 
story about the New Packard 
Program. There is just one thing 
left for us to say: to invite you to 
visit a Packard dealer and dis- 
cover for yourself why the New 
Packard Program has become the 
news-story of this automotive 
year— 

—why the new Packard is 
America’s new choice in fine cars— 

—why everybody who knows 
motor car values calls the new 
Packard CLIPPER the “buy” of 
the year. 

Your interest in reading the 
story behind the New Packard 
Program is appreciated. 


PACKARD MOTOR CAR COMPANY 
Ask The Man Who Owns One 





It takes a Giant 
to catch a Giant 


ie always exciting to watch a little guy challenge a big guy— 
and win. That’s why Jack the Giant Killer has topped the list 
of popular children’s stories for centuries. And that’s why we think 
the oil business is the most thrilling business in the world. It’s a 
contest between Men and a modern Colossus. 

Not just any men. It takes men of tremendous initiative and 
daring—giants in their own right—to stalk the reluctant giant, 
Petroleum, drag him from his lair, civilize him, and put him to work. 

Cities Service is well equipped with such men. Geologists who, 
at great personal hardship, track down the giant in his native 
haunts. Production men who risk all to bring him out alive. Refinery 
operations men, who domesticate and train him. Research men, 
who think of new ways to utilize his strength. 

The mammoth muscles of petroleum have taken over some of 
mankind’s hardest, most back-breaking jobs. We think a lot of 
credit is due the great-hearted Cities Service ‘Jacks’? who’ve 
devoted their lives to finding, catching and domesticating this 
mightiest of modern “Giants.” 


CITIES (A) SERVICE 


Quality Petroleum Products 
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